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RECENT number of The Norwich Union Magazine con- 
tains a thoughtful and hopeful article by J. F. Van 
Riper, secretary of the New York branch of the Norwich 
Union Fire Insurance Society, on the subject, “Is the Optim- 
ism of the American Underwriter Justified?” In this article 
Mr. Van Riper traces the development of the settlement and 
industries of this country from the landing of the Pilgrims, 
showing that in the struggle for subsistence it was necessary 
for our ancestors to utilize the building materials nearest at 
hand, and to follow at first the crudest but most convenient 
methods in various industries. The subsequent rapidity of 
growth forestalled the elaboration of the best building and 
manufacturing systems, so that not until very recently were 
the ideas as to the conservation of materials and the introduc- 
tion of economies in manufacture given deserved attention. 
Now that the public is awakening to the great desirability, if 
not necessity, of preserving the country’s resources, which has 
been in part stimulated by recent conflagrations, efforts are 
now in progress to stay unnecessary destruction. The Ameri- 
can underwriter has been confronted in the past by a complex 
problem, the tendency having been toward frame construction, 
together with the additional risks of rapidly changing manu- 
facturing methods. Through the instrumentality of the Na- 
tional Board of Fire Underwriters, however, conditions are 
constantly being improved. As Mr. Van Riper says: 

Local authorities are taking a keener interest in the matter of 
building restrictions, regulations affecting the storage of combustibles 
and the prohibition of accumulating rubbish, while the State 
authorities are more generally adopting fire marshals’ laws providing 
for closer investigation and punishment of incendiarism. With the 
closer scientific study which the underwriter is constantly applying 
to the new and changing processes of manufacture and to the safe- 
guards in housing these processes, these things are all having an 
influence, the ultimate extent of which, while immeasurable at the 
present time, must, nevertheless, inevitably operate to reduce the fire 
hazard in the United States and place it in more favorable comparison 
with that of the countries of Europe. 


Mr. Van Riper also takes up the difficult questions of our 
complicated system of laws—constitutional and statutory— 
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and our involved system of jurisprudence. The system, he 
considers, has been reasonably adequate and satisfactory, but 
with forty odd States, each viewing its own interests from a 
different standpoint, the complications are numerous and have 
resulted in more or less oppression to corporations. How- 
ever, Mr. Van Riper believes that the system will ultimately 
so evolve as to operate to the general advantage of both peo- 
ple and corporations, and cites the recent opinion of the 
Supreme Court under the Sherman anti-trust law as distinctly 
indicating that the inevitable outcome of commercial and in- 
dustrial development must be permitted within certain bounds. 
He concludes by saying: 

So far as fire insurance companies are concerned, our legislators 
are having brought to their attention the fact that this class of 
insurance is so fundamentally bound to the entire system of com- 
mercial credit that public policy demands that its operations and use- 
fulness shall be encouraged rather than impaired, and therefore 
governmental regulation should be shaped in full recognition of this 
condition. The writer consequently holds that in this matter there 
is likewise ground for optimistic thought, and that this question, like 
all others, will ultimately be adjusted along harmonious and con- 
sistent lines. 





HE growth of term business in fire insurance was re- 
cently treated exhaustively by W. N. Johnson, chair- 
man of the governing committee of the Western Union. His 
treatment of the subject showed that the proportion of fire 
insurance written for terms longer than one year is increas- 
ing, and that, in consequence, although the insurance in force 
has been largely augmented in the last three years, the 
average rate of premium received has decreased, so that the 
companies, in 1910, in Western Union territory would have 
received $8,000,000 more than they did receive had the same 
average rate and the same proportion of term business ob- 
tained as in 1907. This tendency towards a greater ratio of 
term business raises the question as to whether or not the 
present discounts for term imsurance, as compared with the 
rates for annual insurance, are not unduly large. The prac- 
tice of writing three-year policies for two and one-half times, 
or in some instances twice, the annual premium, seems like 
granting too large an inducement to the insured, and it is 
doubtful if so great a discount is justifiable. This question 
is one of increasing importance and one which may have to 
be given serious consideration in the future. It would seem 
that a discount of, say, ten per cent from the annual premium 
rates for term policies ought to be sufficient to induce the 
insured to take term insurance, as he would thus save enough 
to even warrant borrowing money wherewith to pay the term 
premiums. 


—————— 


New York Brokers’ Pledge Upset in Court.—Upon a charge of 
paying a rebate to an unauthorized broker recently the accused broker 
put in a curious defense. He admitted the receipt of business from 
the outsider, and also that he had paid him a commission, but he 
claimed that the latter sued him in a city court, and although he 
pleadéd his pledge to the Exchange and denied any promise to pay 
commissions, the court awarded a judgment to the claimant with 
costs, and the broker was forced to pay. This is the first judicial 
decision we have heard of adverse to the binding validity of the 
brokers’ pledge, and raises the question whether the companies would 
net be justified in fighting it to a finish. 
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_NEW YORK SURVEYS. 


A. M. Burtis Injured—A. M. Burtis, secretary of the Home of 
New York, returning from a vacation through the West, fell and 
broke one of his ribs on arriving at his home in Orange. 

Ernest Sturm Succeeds Hugh Rankin.—Ernest Sturm, cashier in 
the office of the Continental and the Fidelity-Phenix Fire, has been 
elected a secretary to succeed Hugh Rankin, who resigns to accept 
a responsible position with a New England Trust Company. 

Brooklyn Agents of Commerce of Albany.—Renshaw & Liell 
have been appointed agents of the Commerce of Albany for Brooklyn 
and vicinity. 

Broker Gets Decision.—The arbitration committee of the Ex- 
change lately reviewed a decision of the brokerage committee to 
revoke a broker’s certificate, and in the final end reversed it. We 
have not been informed of the circumstances but suppose it was a 
victory for the broker. 

P. B. Armstrong in Real Estate Company.—The announcement 
that P. B. Armstrong has organized a loan and trust company in 
Indiana to develop some valuable suburban real estate adjoining Gary, 
Ind., recalls that a New York underwriter met Mr. Armstrong in 
Indianapolis several weeks ago, and inferred he was up to something 
in the organization line, but believed it was a life insurance company. 

Commissions on Brokers’ Own Risks.—The decision of the In- 
surance Department that a broker cannot collect a commission upon 
his own risk suggests that the point leaves an agent or official of a 
company in a better position, inasmuch as they may, and doubtless do, 
take off commissions on their own policies whenever a chance offers. 
The brokers can easily evade the loss of their commissions by simply 
swapping risks with a brother broker, and in this way two brokers 
are made happy instead of miserable. The broker suggestion is that 
next they will be ordered to use stub pens. 

Heavy September Losses.—It is given out that the slight diminu- 
tion in number and percentage of city losses during July and August 
reduced the six months’ percentage from 101 per cent to 73 per cent, 
but September has produced such a crop of losses that the totals up 
to the 20th were far ahead of the experience of the same month last 
year. The loss departments have kept the adjusters busy in settle- 
ments, while a few of a doubtful character are being held up, and 
the assistants in the District Attorney’s office are taking notes. 

Side-Liners to be Denied Brokers’ Licenses.—The Insurance De- 
partment intends to put on the screws in issuing brokers’ licenses, and 
to refuse the privilege to lawyers’ clerks, salaried employees of 
brokers, and also savings bank officers and clerks and architects and 
builders. The real estate agents will continue as brokers. The inter- 
esting point about this matter is that the Exchange cannot recognize 
any broker who does not hold a State license, and is perforce obliged 
to cut off a number who are now receiving Exchange benefits if they 
are denied State recognition. There is some fear that residents of 
other States may come under the ironclad restrictions of the Depart- 
ment. 

Exchange Penalty for Rebating May be Eliminated.—It is stated 
that two weeks’ notice will soon be given of an amendment to the 
Exchange agreement providing for a change in the brokers’ pledge to 
eliminate all allusion to rebates. The prohibition of the State law is 
so explicit and the penalty so severe for violation that it seems wise 
to omit the point in the Exchange pledge. It is like a rule forbidding 
grand larceny and threatening police interference if caught. The 
change requires the ratification of the Exchange by unanimous vote. 

New York University Insurance Course.—The sixth year of the 
course in fire insurance, insurance law and principles of insurance at 
the New York University will commence to-day, September 28. 





CHICAGO AND THE WEST. 
J. S. Gadsden’s Death.—James S. Gadsden, one of the oldest mem- 
bers of the Chicago Board of Underwriters, whose death was briefly 
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mentioned last week, was a native of England, having been born in 
that country in 1835. He studied law, was admitted to the bar, and 
practiced until 1864, when he became connected with the A=tna of 
Hartford, at its Western office, which was then located in Cincinnati. 
Mr. Gadsden’s legal experience made him a valuable adjuster, and 
the company officials, recognizing this, appointed him the Illinois 
State agent for the company in 1867. Subsequently, in 1871, he was 
appointed general adjuster at Chicago, assisting in the settlement of 
the losses in the Chicago conflagration. which aggregated $3,783,000. 
In 1885, Mr. Gadsden became general agent of the Chicago branch of 
the Aitna, and in 1891 became also general agent of the Lake marine 
department. During the past year Mr. Gadsden’s title has been 
“general agent of the inland marine department.” 


Automobile Repairs.—Certain automobile interests in Chicago, 
headed by A. T. Graham, have organized and are operating the Auto- 
mobile Construction Company, which company is engaged in repairing 
and rebuilding automobiles. The object is to serve the insurance 
interests only, and to see that the companies sustaining automobile 
losses are given a square deal in the matter of settlements. The 
manager of the shop is experienced in automobile mechanics, having 
been in the business for nearly fifteen years, during which time he has 
been employed in practically every automobile shop of importance in 
the different countries of Europe, and also in some of the leading 
shops in America. The plant is fully equipped to repair any kind of 
a car. 

W. L. Guthridge Dead.—W. _L. Guthridge, former loss clerk for 
the Western department of the Germania of New York, and more 
recently with the Royal of Liverpool, died recently at Mt. Vernon, 
Ohio. 

Municipal Congress and Fire Prevention.—Friday, September 29, 
has been set aside by the International Municipal Congress and Ex- 
position, now going on in Chicago, as Fire Prevention Day. In the 
evening a public meeting will be held devoted to the consideration of 
the fire waste and its reduction, with E. B. Case as chairman. Among 
the speakers will be John Kenlon, chief of the New York Fire 
Department. 

Fire Prevention Day.—Mayor Harrison of Chicago has signed a 
proclamation fixing October 9 as Fire Prevention Day. He urges 
“That on this day owners of property, and all other good citizens, give 
personal attention to the removal of all rubbish and debris; that the 
attention of school boards and all public officials be directed upon this 
day to tbe widespread losses by fire, and that they urge upon those in 
their charge to use every effort to the end that these losses may be 
checked.” The formal issuance of the proclamation will be deferred 
until about October 1, in order that too long a time will not intervene 
between its issuance and the observance. Mayor Harrison has also 
written a letter to the Board of Education strongly urging the ob- 
servance of the day in the public schools, with exercises intended to 
impress upon the children the importance of care in the ordinary fire 
hazards, information as to the fire waste, and fire drills. 





BOSTON AND VICINITY. 


Col. Benton to be Host.—Col. E. C. Benton of John C. Paige & 
Co. has the distinguished honor of being the captain of the Ancient 
and Honorable Artillery Company of Massachusetts. Col. Benton 
is sending invitations to his friends to attend a muster of the com- 
pany to be held at his magnificent country place at Belmont. 

A. K. Simpson Improving.—The condition of Arthur K. Simpson, 
manager of the Eastern department of the Firemans Fund, who was 
reported critically ill following an operation for appendicitis, is much 
improved. 

J. C. Paige & Co. Get Company.—The Yorkshire of England, one 
of the oldest English companies, having been established in 1824, has 
appointed John C. Paige & Co. its Boston representatives. 

Union Committee Disapproves Boston Plan.—Members of the 
enlarged Eastern Union committee for Boston spent two days in 
Boston last week considering the question of commissions, agency 
representation, etc. Only seven of the committee were present, and so 
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no final action could be taken on the part of the committee, which 
was to meet again as a whole in New York yesterday. The com- 
mittee informed the Board committee that the old negotiations were 
at an end, and that the Union absolutely refused to ratify the scheme 
which was adopted by the Board at its last meeting, and that the 
question must be thoroughly reconsidered and a new agreement 
arrived at. The question of agency representation, especially with 
regard to sub-agencies, is understood to be one of the prime points 
still at issue, as well as the general scheme of compensation to agents. 
Members of the committee present were Frank A. Lock, chairman; 
Messrs. Parker, Brush, Galacar, Cowles, Winchester and Berger, the 
latter representing Mr. Hare. As soon as the committee as a whole 
shall have reported to the Union a meeting will be called at once to 
act upon the committee’s report. 

Agency Transfer.—The United Firemens of Philadelphia, which 
has been represented locally by Kollock, Rice & Co. since its re-entry 
into Massachusetts, has been transferred to the local agency of Reed & 
Dunkle. 





THE MIDDLE STATES. 





Herbert Buxton Becomes Secretary of the John L. Dudley, Jr., 
Company. 

Herbert Buxton of New York, who is well known in that city and else- 
where as a very bright and progressive fire underwriter, becomes allied 
with the John L. Dudley, Jr., Company of New York on October 1 as 
secretary of that company, and transfers all his business to it. Mr. 
Buxton has a wide acquaintance, and by his straightforward and ener- 
getic methods has built up a fine insurance business. 

The John L. Dudley, Jr., Company of New York now has as officers 
three exceptionally well equipped men for the conduct of its large and 
growing business. 

John L. Dudley (president), a man of considerable means, has been 
engaged in the fire insurance business for a number of years and has 
made a specialty of surplus lines. He has been remarkably successful 
in his particular field. 

Henry T. Alley, for many years agency secretary of the United States 
branch of the London Assurance Corporation, is vice-president of the 
John L. Dudley, Jr., Company, and his long and valuable experience has 
contributed much towards the success of the company. 

The business of the John L. Dudley, Jr., Company reached such pro- 
portions last year as to warrant the establishment of an office in London, 
England, thus affording greater facilities for the quick handling of 
surplus line business by brokers dealing with the company. 

The John L. Dudley, Jr., Company represent, as United States at- 
torneys and general agents, a group of British companies of the highest 
reputation and of sound financial standing for surplus lines. Binders 
are given and policies are issued from its offices at 84 William street, 
New York, upon surplus risks throughout the United States, its foreign 
possessions, Canada, Cuba, Mexico and Central America. 

With the three gentlemen named, working energetically and harmon- 
iously, the John L. Dudley, Jr., Company should prosper even more in 
the future than it has in the past. 





Manufacturers and Dealers Motor Fire, Philadelphia, Pa. 


Several prominent men in the automobile trade of Philadelphia have 
united for the purpose of organizing the Manufacturers and Dealers 
Motor Fire Insurance Company, with a capital of $500,000. The fol- 
lowing are members of the organization committee: George W. Hipple, 
president Automobile Trade Association, chairman; Ernest H. Green- 
wood, secretary; A. E. Maltby of the.Winton Company, E. B. Jackson 
of the Packard Company, W. P. Berrien of the Stoddart-Dayton Com- 
pany, and W. G. Foss of the Foss-Hughes Motor Car Company. 





Automobile Club Insurance. 


Regarding the question of insurance of members of the Automobile 
Club of America, United States Manager Henry W. Eaton, of the Liver- 
pool and London and. Globe, addressed a letter to the secretary of the 
Insurance Brokers Association, in which he said: 

We have not, directly or indirectly, made any agreement with the 
Automobile Club of America to exclusively receive proposals of insur- 
ance through any source. We have had, and shall have, the greatest 
pleasure in receiving, without the least discrimination, proposals for 
automobile insurance through any source at uniform rates, provided that 


THE SPECTATOR 


Fire Insurance 


such proposals be for residents of the metropolitan district. For other 
territory, proposals in accordance with rule have been and will be re- 
ferred to our local agents concerned. 





THE NEW ENGLAND FIELD. 


President Southgate of National Association to Visit New 
England Fire Insurance Agents. 


Chairman Cowles of the New England Conference, acting in conjunc- 
tion with the presidents of the other New England State associations, 
has completed arrangements for the reception of President J. H. South- 
gate of the National Association on the occasion of his visit to New 
England for the week beginning October 15. The first stop will be at 
Hartford, Conn., the State Association holding its business meeting in 
the afternoon. In the evening there will be a banquet tendered by the 
Hartford Board of Fire Underwriters at the Allyn House, presided over 
by President Cowles. Mayor Smith of Hartford and President Charles 
E. Parker of the Hartford Board will be among the speakers in addition 
to President Southgate. President Southgate will reach Providence the 
following day at noon, being entertained in the afternoon by President 
Henshaw of the State Association. In the evening there will be a 
dinner attended by Governor Pothier and the Mayor of Providence. 
From Providence, President Southgate will go to Hartford, to attend 
the annual meeting to be held at the White River Tavern on Octo- 
ber 18. His next stop will be at Manchester, N. H., where the State 
Association will hold a business meeting in the afternoon and a banquet 
in the evening, at which President Southgate will speak. From Man- 
chester, President Southgate will go to Portland, Me., where arrange- 
ments have been made to hold a business meeting on the afternoon of 
October 20 and a banquet in the evening. Among the speakers will be 
Hon. Beecher Putnam, Insurance Commissioner of Maine. The last 
meeting of the week will be held in Boston on October 21, at which 
time it is expected there will be a large attendance of Massachusetts 
agents. There will be a business meeting in the morning, followed by 
a luncheon. One pleasing feature of the meetings will be the attendance 
of New England presidents so far as practicable. 





THE WEST. 





Columbian National Fire of Detroit, Mich. 


A new fire insurance company is being organized in Michigan, with 
headquarters at Detroit, to be known as the Columbian National Fire, 
and to have a capital of $500,000 with a like amount of surplus. It is 
understood that the company will confine its writings to Catholic 
churches, schools and colleges. John F. Ewing, who was a professor 
of economics at the University of Notre Dame, South Bend, Ind., is the 
promoter. 





Toledo National Fire Organizing at Toledo, O. 


The Toledo National Fire is being organized at Toledo, Ohio, with a 
capital of $200,000 and a like amount of surplus. The board of directors 
include I. T. Merrill, A. S. Cohen, Joseph Roth, W. Edwards, T. C. 
Stevens, W. C. Carr, J. M. Spencer, J. Mitchell, C. A. Peckham. 





A North Dakota Company. 
The Northern Fire and Marine of Grand Forks, N. D., has been in- 
corporated, with a capital stock of $100,000. The incorporators are: 
C. K. Bradley, Carl Fischer and J. M. Gallogly. 





—John T. McCurdy, of the firm of Post & McCurdy, Youngstown, Ohio, died 
last week. He was special agent of the Continental for many years. 

—The action of the Western Union authorizing the writing of a combined 
fire and tornado policy on town and city dwellings and barns is to be recon- 
sidered. 

—A special committee of the National Board of Fire Underwriters attended 
the National Conservation Congress at Kansas City: An address was presented 
entitled “Preventable Fire Waste; Conservation Efforts for Its Reduction.” 

—H. ‘S. Wilson, United States manager of the Sovereign Fire of. Canada, has 
been elected president of the Acme Fire of Cedar Rapids, Ia. Interests identi- 
fied with the Sovereign Fire recently obtained control of the Acnie Fire, and the 
latter company’s capital is to be ‘increased from $100,000 to $200,000 and an 
equal amount added to surplus. . ; 

—Insurance Commissioner Preus- of Minnesota has asked the Attorney-General 
to decide whether the Western Union is violating the anti-trust law.in penalizing 
agents by lowering their commissions on business placed with Union companies 
if they represent non-Union companies. Commissioner Preus is also in favor of 
the State supervising rates of fire insurance. 

—Holger de Roode, secretary of the Society of Life Members of the Fire 
Underwriters Association of the Northwest, has advised members of that society 
that its annual gathering will be held at the Union League Club, Chicago, at 
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12.30 P. M. Thursday, October 5. There will be an informal lunch,: some inter- 
esting remarks, enjoyable reminiscences and a good-fellowship time generally. 
Five of the society’s members have departed this life during the past year, but 
nine others have now become eligible to join and have ben provisionally accepted 
by the committee. 





THE SOUTH. 


John A. Kelly Succeeds John T. Arms. 

At a recent meeting of the directors of the Potomac of Washington, 
D. C., John A. Kelly of New York was elected president of the company 
to succeed John T. Arms, who has served the company as president for 
nearly a quarter of a century. Mr. Arms declined re-election, but con- 
tinues a member of the board of directors. Ralph Rawlings, of the firm 
of A. D. Baker & Co., Lansing, Mich, was elected a director, as was also 
James J. Watson. Alexander K. Phillips is secretary. 








A. Page Boyce & Co. Out of Baltimore Brokerage Agreement. 


BALTIMORE, September 25.—A. Page Boyce & Co., representing the 
Niagara-Detroit and the Monongahela Underwriters, have withdrawn 
their brokerage membership with the local association and are now 
classed as non-board members as of date. This firm was notified by the 
local association that they were in violation of the board rule in writ- 
ing business for the Niagara-Detroit Underwriters, and were ordered 
to stop. After discussion of the matter the firm were instructed by the 
officials of the Niagara-Detroit to continue writing, and with this 
authority Boyce & Co. notified the local association under date of 
September 8 that if their continuing writing for the Niagara-Detroit 
was in violation of their brokerage agreement they would withdraw 
from same. The association acknowledged receipt of his letter and 
said same withdrawal would become effective in ten days. The local 
notice from William Cunningham, secretary of the executive commit- 
tee of the association, under date of September 25, reads as follows: 
‘‘Members are hereby notified that A. Page Boyce & Co. have withdrawn 
from the brokers’ agreement required by rule LV, and are not now 
affiliated in any capacity with this association. Attention is called to 
rule III and to paragraph 5 of rule LV, as per circular 657.” 





—W. L. Reynolds, Jr., has been appointed inspector for the Southern States 
Fire and Casualty of Birmingham, Ala. 

—Herman Gasch, president of the German-American Fire of Washington, 
D. C., died recently at the age of eighty-five. 

—F. E. S. Wolfe is to enter a suit for damages, it is reported, against the 
International Fire of Fort Worth, Tex., for violation of contract. 

—Peter Schanzenbacher, for thirty-five years secretary of the Louisville Ger- 
man Mutual Fire of Louisville, Ky., died recently at the age of eighty-one years. 

—E. T. Lawrence of Corydon, Ky., has been appointed special agent of the 
National Union of Pittsburg for the farm department, covering Kentucky and 
Tennessee. 

—Cloud & Clark, an enterprising agency firm at Baltimore, Md., who are well 
connected and have a good line of business, have an opening in their office for a 
substantial fire insurance company. 

—The Savannah Fire of Savannah, Ga., is expected to commence business 
October 1, with a capital of $100,000 and a surplus of $50,000. Mills H. Lane 
is president, and W. F. Train, secretary. 

—The Southern States Fire and Casualty of Birmingham, Ala., has complied 
with the requirements for admission to Arkansas. It is probable that G. L. 
Meyers & Co. of Memphis will handle its Arkansas business. 

-—The American Druggists Fire of Cincinnati, Ohio, has addressed a letter to 
Governor Colquitt of Texas protesting against the workings of the Texas State 
Insurance Board law, alleging that non-board companies suffer an injustice 
thereby. 





MISCELLANEOUS FIRE NEWS. 


—tThe North British and Mercantile of London has established business con- 
nections in Brazil. 

—The Montana Fire has elected W. R. Allen president; David Hilger, vice- 
president; Thomas S. Smith, secretary, and E. E. Esselstyn, treasurer. 

—Samuel A. Kozer has resigned as Insurance Commissioner of Oregon to 
become Deputy Secretary of State. He is succeeded by J. W. Ferguson. 

—The deal by which the Vulean Fire of Oakland, Cal., expected te take over 
the Oil and Metal Bank and Trust Company of Los Angeles, Cal., has been 
discountenanced by the California Insurance’ Department. 

—Jesse E. Davis, for the past five years with the Western department of the 
Continental of New York at Chicago, has returned te the Pacific Coast as 
special agent for the George H. Tyson general agency, with headquarters at 
Seattle. 

—London’s fire loss during 1910 amounted to only $2,980,115, es compared 
with a loss in New York city of more than $11,000,000 during the same year. 
The total estimated foss for thirteen years in London amounts to $34,187,797, or 
an average annual fire loss of $2,629,880. 
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LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


President Day Issues Circular to Health Officials.—President 
W. A. Day of the Equitable Life Assurance Society has issued a 
circular on disease prevention to public health officials (local, State 
and national). This announces the recently-established “conservation 
department” of the company uader E. E. Rittenhouse, and expresses 
the company’s desire to give assistance and support to the general 
health conservation movement. 

New York Life’s August Business.—During the month of August 
the New York Life paid 650 death claims amounting to $1,892,352 and 
distributed $1,969,506 in dividends, annuities, cash values, etc., to 3998 
living policyholders. During the month more than 6500 applications 
and 97,000 renewal premiums were received. 

Western Life Men in Town.—During the past week William J. 
Williams, president of the Western and Southern Life of Cincinnati, 
and W. H. Cunningham, vice-president and general manager of the 
Continental L. I. and I. of Salt Lake City, were in New York. 

The Growth of Texas Cities.—Horace Hardy, manager of the 
New York branch agency of the Northwestern Mutual Life of Mil- 
waukee, Wis., is the author of a statistical article under the above title, 
which appeared recently in The Weekly Tribune of Waco, Tex. Mr. 
Hardy was formerly a resident of Waco. 





CHICAGO AND THE WEST. 


Travelers Field Day.—Last Saturday the Chicago office of the 
Travelers Insurance Company held its field day at Ravinia Park. 
There was a baseball game between teams representing agents and 
brokers, respectively, and athletic games in which the ladies as well 
as the men participated. W. F. Lockwood, F. A. Bentley, George 
E. Fertig and F. W. Comley composed the committee. . 

National Life of U. S. A. Organizing Casualty Company.— 
Interests connected with the National Life of U. S. A. have applied 
for a charter for the World Casualty Company, to write life and 
accident business. The capital is to be $100,000 with $50,000 surplus, 
and the stock is not to be offered to the public, all being taken by the 
stockholders in the National. 

Forest City Life to Take Over Assessment Association.—The 
Forest City Life of Rockford, Ill., a legal reserve company, is pre- 
paring to take over the business of the Forest City Life Association, 
which operates on an assessment basis. 

Peoples Life to Acquire Another Company.—The Peoples Life 
of Chicago is being examined by the Illinois Insurance Department 
preparatory to taking over the business of the Modern Life of South 
Bend, Ind. 

Investors Get Money Back.—Trouble has broken out among the 
investors in the stock of the Central States Life of Chicago, and the 
Springfield and Jacksonville capitalists who are interested have com- 
pelled E. C. Kingsbury, its president and promoter, to refund the 
money paid in and to cancel contracts to take additional stock. 





THE MIDDLE STATES. 


S ecaineeneieneennatl 


Fidelity Leaders’ Club. 


The Fidelity Leaders’ Club of the Fidelity Mutual Life of Philadel- 
phia, Pa., held its annual convention at the Bellevue-Stratford hotel, 
Philadelphia, September 13, 14, and 15, and at the Hotel Chalfonte, At- 
lanic City, September 15, 16, 17 and 18. The Philadelphia sessions con- 
sisted principally of business meetings, when the following programme 
was presented: . 

Opening Remarks by the club president, William C. Walker of 


Philadelphia. 

Address of Weleome, L. G. Fouse, president the Fidelity Mutual Life 
Insurance Company. 

Response, E. J. Sheffield, Boston, Mass. 

Address, Robert Lynn Cox, Esq., genera] counsel and manager the 
Association of Life Insurance Presidents. 
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Short Talks—‘‘How to Instruct the Beginner,’ C. H. Jones, Rich- 
mond, Va.; ‘““How and When to Open the Subject of Life Insurance with 
the Prospect,’”’ James S. Osborne, San Francisco, Cal. 

“Salesmanship in Life Insurance,’’ F. W. Heron, Omaha, Neb. 

‘Securing an Agent for the Fidelity’? (Demonstration), J. H. Bryley, 
representing the company; Karl Collings, prospective agent. 

Short Talks—‘‘Endowment Insurance and How to Present It,’’ Joseph 
Parish, Detroit, Mich.; ‘‘Converting Term Policies to Life or Endowment 
Forms,” D. R. Midyette, Richmond, Va.; “How to Get in Touch with 
Men of Affairs,’’ C. M. Hunsicker, Philadelphia. 

“Selection and Rating of Risks,’’ medical and actuarial departments. 

Short Talks—“Finding Prospects by Mail,’ E. J: Sheffield, Boston, 
Mass.; ‘‘Talking Points in Our Monthly Income Policies,’ E. S. Gordy, 
Ansonia, Conn.; “Objections and How to Meet Them,” R. J. Seiberlich, 
Minneapolis, Minn. 

“The Agent’s Part in the Payment of Claims,’ F. H. Calkins, Esq., 
general counsel. 

“Presenting the Fidelity Elective Life Contract’? (Demonstration), 
R. C. Bright, representing the company; G. W. Power, prospective 
applicant. 

“Co-operative Advertising,’ Dr. J. W. Kirgan, Cincinnati,, Ohio. 


The convention left on the fifteenth for Atlantic City, where three full 
days were spent in an outing. 





Conference of Big Producers. 


Over three hundred leading writers, home office representatives, trus- 
tees, inspectors of agencies, supervisors and agency directors of the 
New York Life met in conference at the Hotel O-te-sa-ga, Otsego 
Lake, Cooperstown, New York, during the week beginning Saturday, 
September 9. In order to accommodate the party it was necessary to 
divide the conference into two sections. The first section met Satur- 
day, continuing its sessions till Tuesday evening. Among the features 
of this meeting were a mock trial; an address by Gilbert D. Raine, the 
new president of the $200,000 club; some outlines of working methods by 
several vice-presidents at large; an address on ‘‘Modern Life and Mor- 
tality,’’ by Dr. Rogers of the medical department; ‘‘Why Take Insurance 
in the New York Life?” by General Counsel McIntosh, and President 
Kingsley’s paper on “Life Insurance and Justice.’’ 

James A. Macfadden of Toronto won the silver golf trophy cup, put 
up last year by the $200,000 Club, while all present enjoyed thoroughly 
the excellent opportunities offered for outdoor recreation. 

The second section of the conference began Thursday, September 14, 
with one hundred and fifty producers in attendance. Several remarkably 
good talks were heard and the session closed on Saturday after an 
address by Second Vice-President McCall and a farewell from Presi- 
dent Kingsley. One of the features of the conference was the presenta- 
tion of a silver cup put up by Vice-President Buckner in his personal 
capacity for the underwriter who paid for the greatest volume of new 
business in excess of his handicap allotment. 

The cup was won by Harry B. Rosen of the Park Row branch by 
exceeding his allotment over $1,000,000. Two trustees, Colonel Paine 
of the agency and finance committees and Judge Beckett of the agency 
and office committees, were present at the conference. 

There were present from the home office President Kingsley, Vice- 
President Buckner, Second Vice-President McCall, General Counsel 
McIntosh, Medical Director Rogers, Supervisor-at-Large Lindsay, As- 
sistant Secretary Pierson, Recorders Ford and Brasier, Secretary of 
the Clubs Dedell and Mr. Howard of The Bulletin. 





—C. Layton Ford has been appointed State agent for New Jersey for the 
Union Central Life of Cincinnati. This territory has in the past been handled 
from New York and Philadelphia. 





THE WEST. 


Sears with Great Western Life of Kansas City, Mo. 

H. L. Sears, for six years secretary of the Colorado National Life up 
to its recent reinsurance in the Columbian National of Boston, Mass., 
has been appointed general agent for Colorado of the Great Western 
Life of Kansas City, Mo. 





Western Life Companies May Consolidate. 


The stockholders of the San Francisco Life of San Francisco met last 
Thursday to consider a merger with the Golden State Life of Los 
Angeles. Certain stockholders of the latter company have organized 
to prevent the move, but it is almost certain that the deal will go 
through. If such is the case, I. A. Ewing, vice-president of the Golden 
State, will be general manager of the amalgamated company, which will 
have headquarters in San Francisco. 


THE SPECTATOR 


Life Insurance 


Use of Misleading Literature Charged. 


OKLAHOMA CITY, September 23.—Insurance Commissioner Perry A. 
Ballard of Oklahoma, in official correspondence with the home office of 
the New York Life Insurance Company, has threatened drastic measures 
—even to revocation of the license of the company and all its Oklahoma 
agents—unless the New York Life shall immediately apologize for its 
alleged open and deliberate violation of the Statutes of Oklahoma. 

The offense which the company is charged with consists of the pub- 
lication and distribution of alleged false and misrepresentative litera- 
ture which ‘“‘knocks’’ other life insurance companies, directing its attack, 
however, chiefly against the Oklahoma National Life Insurance 
Company. 

The offending literature bears the company imprint as having been 
issued by the “‘Southwestern Division,’’ and is said to have been gen- 
erally distributed throughout Oklahoma, with the name (and figures for 
the} Oklahoma National Life Insurance Company underscored. This 
literature was used by a resident agent located at Chickasha, Okla., 
picked up by a prospect and referred to the Oklahoma Insurance Depart- 
ment, with the closing remark: “If the figures exhibited by the New 
York Life in this exhibit are to be taken as authentic, why are the 
other companies licensed and permitted to transact business in 
Oklahoma?”’ 

On receipt of the literature, Insurance Commissioner Ballard is said 
to have at first seriously considered the immediate revocation of the 
license of the company, but adopted another course, that of attempting 
to force the company to admit that the literature in question, and circu- 
lated, was incorrect and try to then compel the company to dismiss the 
offending Chickasha (Oklahoma) agent, or any and all other agents 
using it. It is said that the Chickasha agent recently defamed another 
company duly licensed by the Oklahoma Insurance Department while 
pressing for business for the New York Life, and that was also brought 
to the attention of the Department. 





—R. C. Stuart of Seattle, Wash., heads the New York Life agency force for 
volume of paid business produced during August. 

—tThe stockholders of the Toledo Life of Toledo, Ohio, will meet October 5 to 
consider a proposed increase of capital to $200,000. 

—The Great Western Life of Kansas City, Mo., is making a final week’s drive 
to round out September as a record breaker in production in honor of President 
Stevenson. 

—The Chicago-Midwest Life, which is in process of organization in Chicago, 
Ill., has had its policy forms for monthly-payment business approved by the 
Illinois Department. The company expects to have its $200,000 capital paid in 
and be writing business about January 1, 1912. W. Y. Jackman and T. F. 
Ruhland are the organizers. 

—Pratt & Grigsby, organizers and formerly general agents of the Western 
States Life of San Francisco, have brought suit to recover $72,000 from the 
estate of the late Arthur R. Briggs, formerly president of the company, and 
Guy Van Alstine. They claim that the officers compelled the promoters to pay 
over that amount while the company was in process of organization, to prevent 
trouble. 





THE SOUTH. 





Great Southern Life of Birmingham, Ala. 


The semi-annual statement of the Great Southern Life of Birming- 
ham, Ala., has recently been made public. It covers the first half of 
the year and the financial condition of the company on June 30, 1911. 
The total income for the first six months of 1911 was $42,109 and the 
total disbursements $20,643, giving a balance of $21,466. The total 
assets on July 1 were $269,403, showing an increase of $20,142 since 
January 1, and the surplus on July 1 was $51,268, showing a gain of 
$8051 during the six-months’ period. The company’s total liabilities, 
exclusive of $156,587 capital and $51,268 surplus, were $61,548 on July 1. 





A. H. D’Alemberte & Co. Move to Gulfport, Miss. 

A. H. D’Alemberte & Co. of Biloxi, Miss., who have heretofore con- 
ducted a general insurance, loan and real estate agency at that place, 
as well as being general agents for Southern Mississippi for the South 
Atlantic Life of Richmond, Va., have purchased the general agency of 
A. E. Jordan, at Gulfport, Miss., and will remove their offices to that 
city on October 1. 





Col. W. B. Davis with Independent Life of Nashville, Tenn. 


Col. William B. Davis, for ten years agency director for the New York 
Life, and for the past two years supervisor in the South for the Reliance 
Life of Pittsburg, Pa., has returned to his old home in Nashville to 
become vice-president and manager of the Independent Life of that city. 
Col. Davis is well known in the South, and occupies an enviable position 
among insurance men in that section. 





—tThe stockholders of the Bankers Guarantee Life of Taylor, Tex., will meet 
October 5 to perfect permanent organization. Robert J. Eckhardt has been 
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slated for president of the new company, which was promoted by Arthur Gor- 
wood, 

—The Independent Mutual Life Association of Fayetteville, Ga., has been 
chartered. 


—The Inter-Southern Life of Atlanta, Ga., has been chartered. It will 
operate on the mutual plan and transact industrial business. 


—The Carolina Mutual Life of Gaffney, S. C., and the Farmers Mutual In- 
surance Association of Yorkville, S. C., will consolidate under the latter name. 


—The Temple Life of Temple, Tex., has received its charter and elected the 
following officers: A. L. Lundgren, president and general manager; Sydney 
Smith, secretary-treasurer, and Dr. S. A. Watts, medical director. The author- 
ized capital of the company is $500,000. License will be applied for about 
January 1, 1912. 





MISCELLANEOUS LIFE NEWS. 


AMERICAN LIFE CONVENTION. 


Sixth Annual Meeting at Hotel Schenley, Pittsburg—Splendid 
Growth in Membership—Instructive Papers Read— 
New Officers Elected. 


[SpecraL Report ror THE SPECTATOR.] 


PITTSBURG, September 23.—In many respects the sixth annual meet- 
ing of the American Life Convention marked a great advance over the 
preceding meetings. As President Vardell pointed out in his opening 
remarks, the company membership had made a splendid increase during 
the year, some eighty companies now being represented and practically 
every company eligible being now enrolled. The total insurance in 
force represented by the membership companies exceeds one billion 
dollars, the gain last year being over one hundred and forty millions, 
while they hold some $127,000,000 of assets. A number of instructive 
papers were read during the sessions by men who had evidently given 
much time and thought to their subjects. There was an almost entire 
absence of discussion of the papers, the delegates apparently feeling that 
the thoughts suggested could best be worked out by practical application 
when they return to their offices. * * * , 

The Hotel Schenley, at which the meeting was held, proved a satis- 
factory place for keeping the members in attendance. It being situated 
away from the business center of Pittsburg, there were not so many 
attractions readily available to take the delegates away from the 
sessions. Consequently all the sessions were well attended and the 
lobbies were crowded between times with the delegates making new 
acquaintances and renewing old friendships. * * * 

At the opening session on Thursday, Wm. A. Magee, Mayor of Pitts- 
burg, welcomed the convention in cordial terms. W. C. Baldwin, presi- 
dent of the Pittsburgh Life and Trust, extended the hand of welcome in 
behalf of the life insurance companies of Pennsylvania and referred to 
the prominent position those companies occupied in their home State as 
well as in other parts of the Union. M. D. Johnson, president of the 
Florida Life, responded on behalf of the convention, while Emmett C. 
May of Peoria spoke on behalf of the legal section and Dr. Amand 
Ravold was the spokesman for the medical section. All those speakers 
were eloquent in their delineation of the objects of the convention and 
the good it has already accomplished. * * #* 

The major part of the time of the convention was devoted to listen- 
ing to papers—most of them of considerable length—and there was 
scarcely any opportunity offered for discussion, nor did there seem to 
be much inclination in that direction. The papers of Hugh Chalmers 
on “Salesmanship,” and that of Robert Lynn Cox on ‘Power of the 
Policyholders,’’ received a most attentive hearing, they being the only 
non-members of the convention who had been invited to speak. Mr. 
Cox dwelt on the value of co-operation not only between the companies 
(members of the American Life Convention) but also between similar 
bodies, intimating that the Association of Life Insurance Presidents 
was ready to work in harmony with the American Life Convention in 
the promotion of good practices. Extracts from and summaries of the 
various papers read, printed elsewhere, show that the delegates were 
able to take home much food for mental digestion. * * * 

W. C. Baldwin, at whose invitation the convention came to Pittsburg, 
was indefatigable in promoting the comfort of those in attendance. 
The entertainment features were attractive and well carried out. On 
the first day the ladies were taken to the Pittsburg Exposition. On 
Friday a visit was made by all to the great steel works at Homestead, 
more than an hour being spent in an inspection of the plant. On the 
return to the hotel automobiles were provided and the guests were 
slown the parks, boulevards and principal residence sections of the 
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city. The evening was devoted to a banquet, at which business, the 
law and the church were represented by three speakers. President 
Vardell, on behalf of the convention, thanked Mr. Baldwin for the enter- 
tainment provided, his remarks being supplemented by Sidney A. Foster 
of Des Moines, who made the good-night speech. A novel feature of 
the dinner was a display of magic lantern slides, giving views of dif- 
ferent cities where the members reside, and also portraits of some of 
the active workers of the convention. * * * 

There was considerable interest displayed in the election of a presi- 
dent for the ensuing year, as two candidates were in the field. The 
election was conducted behind closed doors, and the secret ballot was 
used. P. D. Gold, Jr., of Raleigh, N. C., and Sidney A. Foster of Des 
Moines were the opposing candidates, but the former won out by a 
vote of 38 to 16. The new executive committee, in addition to the presi- 
dent, includes T. W. Vardell of the Southwestern Life of Dallas; 
Isaac Miller Hamilton, Federal Life, Chicago; M. A. Woollen, American 
Central, Indianapolis; Thos. L. Miller, West Coast Life, San Francisco; 
W. A. Lindly, Security Mutual, Lincoln, Neb., and G. A. Grunsley, 
Security Life and Annuity, Greensboro, N. C. T. W. Blackburn of 
Omaha, Neb., was unanimously re-elected secretary, a position he has 
held since the formation of the body. * * * 

Comparatively little was accomplished by the convention in the way 
of new measures. A proposition to employ a competent person to 
examine companies applying for membership was voted down, and con- 
sequently no changes in the requirements for admission were made. 
The question of complaints made by one member of the body against 
another was brought up, and it was agreed that hereafter such com- 
plaints shall be heard by the executive committee, and the details fur- 
nished to all members prior to the assembling of the convention, which 
will then try the whole case. The subject of limitation of new business 
expenses was brought up, but there was such a divergency of opinion 
that no definite action could be arrived at. * * * 

As the convention is now larger than at any previous time in its his- 
tory there was naturally a large number of delegates present. Secre- 
tary Blackburn announced that of the eighty members of the convention 
sixty-nine were represented by 138 delegates and fifteen non-member 
companies also had one or more officials present. The full list of official 
delegates follows: 


American Central, Indianapolis—M. A. Woollen, president; H. M. Wool- 
len, vice-president; C. B. Carr, secretary and actuary. American National, 
Lynchburg, Va.—Wallace A. Taylor, president. Bankers Reserve, Omaha, 
Neb.—B. H. Robison, president; R. L. Robison, vice-president. Central 
Life, Ottawa, Ill.—W. F. Weese, vice-president; S. B. Bradford, secre- 
tary; T. W. Burrows, medical director. Central Life, Des Moines—Geo. 
B. Peake, president. Citizens National, Anchorage, Ky.—W. W. Moore, 
general manager; Thomas Hunt Stucky, medical director. Cleveland 
Life, Cleveland, Ohio—W. H. Hunt, president; L. Q. Rawson, secretary. 
Columbia Life—Dr. F. G. Cross, president; S. C. Cross, secretary. Co- 
lumbia Life and Trust, Portland, Ore.—S. P. Lockwood, vice-president. 
Commercial Life, Indianapolis—Wm. A. Pickens, vice-president; G. W. 
Foxworthy, medical director. Commonwealth Life, Louisville—I. Smith 
Homans, assistant secretary. Conservative Life, Wheeling, W. Va.— 
Clem. H. Peters, secretary; C. H. Flanagan, actuary; J. J. P. O’Brien, 
general counsel; A. A. Smith, general agent; Continental Life and In- 
vestment, Salt Lake City—W. H. Cunningham, vice-president and gen- 
eral manager. Des Moines Life—Dr. J. M. Emery, actuary. Empire Life, 
Atlanta—Thos. M. Callaway, secretary; E. J. Spratling, medical director. 
Federal Life, Chicago—Isaac Miller Hamilton, president; F. L. B. 
Jenney, medical director; C. A. Atkinson, vice-president and general 
counsel; T. W. Appleby, secretary and actuary. Florida Life, Jackson- 
ville—M. D. Johnson, president; W. P. Douglas, secretary. Franklin 
Life, Springfield, Ill—Henry Abels, secretary. Georgia Life, Ma- 
con—Dr. J. C. McAfee, medical director. Great Southern Life, 
Dallas, Texas—O. S. Carlton, vice-president; J. H. Florence, medi- 
eal director. Great Western, Kansas City, Mo.—Jas. Chappelle, 
secretary. Greensboro Life, Greensboro, N. C.—Julian Price, sec- 
retary; C. W. Jackson, actuary. Guarantee Life, Houston, Tex.—F. W. 
Cochnower, actuary. Indiana National, Indianapolis—S. C. Renick, sec- 
retary; E. Wagner, general agent. Indianapolis Life—Frank P. Manly, 
president. Intermediate Life, Evansville, Ind.—M. J. Bray, president; 
J. F. Baker, assistant secretary; F. G. Johns, superintendent of agents. 
International, St. Louis—J. L. Babler, vice-president; E. A. Babler, med- 
ical director, J. W. Bryan, assistant to president. Jefferson-Standard, 
Raleigh, N. C.—P. D. Gold, Jr., first vice-president and general manager; 
Albert Anderson, medical director. Kansas City Life—J. B. Reynolds, 
president; F. W. Fleming, vice-president; Ambrose Talbot, medical 
director. La Fayette Life, La Fayette, Ind.—Bertram Day, president; 
M. M. Lairy, medical director; Dan W. Simms, general counsel. Lamar 
Life, Jackson, Miss.—C. W. Welty, secretary; J. F. Hunter, medical 
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director. Lincoln National, Fort Wayne, Ind.—Samuel M. Foster, pres- 
ident; Arthur F. Hall, secretary; W. T. Shepherd, superintendent of 
agencies; C. H. English, medical director. Majestic Life, Indianapolis— 
F. W. Killen, president; R. M. Ayers, secretary. Meridian Life, Indiana- 
polis—Albert Seaton, medical director; C. F. Tack, agency manager. 
Michigan State, Detroit—Franklin B. Meade, secretary and actuary; 
Victor C. Vaughn, medical director. Midland Mutual, Columbus Ohio— 
E. J. Wilson, medical director. Minneapolis Mutual, St. Paul—E. W. 
Randall, president; F. J. Dreher, State agent. Mississippi Valley, Lit- 
tle Rock—Wm. Mitchell, president. National Life of United States of 
America, Chicago—A. M. Johnson, president; R. D. Lay, secretary. 
Northern Life, Rock Island—Joseph Tuteur, vice-president. North- 
western National, Minneapolis—S. H. Baxter, assistant medical director. 
North State Life, Kinston, N. C.—J. A. Herndon, general manager. 
Occidental Life, Albuquerque, N. M.—J. H. O’Reilly, secretary. Ohio 
State, Columbus, Ohio—John M. Sarver, secretary; Irving S. Hoffman, 
vice-president; W. Scott Boynton, supervisor of agencies. Peoria Life— 
Emmett C. May, vice-president and general counsel; Geo. M. Parker, 
medical director; Warren Sutliff, secretary. Pittsburgh Life and Trust— 
W. C. Baldwin, president; Jas. H. Mahan, secretary; F. C. Parsons, 
comptroller; H. A. Baker and Harold A. Miller, medical directors; E. O. 
Dunlap, actuary; Frank H. Ewing, general attorney. Reliance Life, 
Pittsburg—Sinclair E. Allison, actuary; A. N. Eakins, medical director; 
Geo. J. Wright, assistant medical director. Reserve Loan, Indianapolis 
—W. K. Bellis, secretary; Guilford A. Deitch, general counsel; G. K. 
Stayman, assistant secretary; H. W. Buttolph, actuary. Royal Union, 
Des Moines—Sidney A. Foster, secretary. Sam Houston, Dallas—C. M. 
Rosser, medical director. Scranton Life—J. S. McAnulty, president; 
W. M. Napier, secretary; A. G. Connell, vice-president; Geo. G. Lind- 
say, assistant medical director. Security Life and Accident, Grensboro, 
N. C.—C. A. Grimsley, secretary; C. C. Taylor, agency director; J. P. 
Turner, medical director. Security Mutual, Lincoln, Neb.—W. A. Lindly, 
secretary. South Atlantic, Richmond—C. G. Taylor, Jr., secretary; Fred. 
M. Hodges, assistant medical director. Southern States Mutual, Char- 
leston, W. Va.—John C. Riheldaffer, vice-president; H. H. Young, med- 
ical director; J. Philip Bowerman, actuary. Southern Union Life, 
Waco, Tex.—A. W. Koch, vice-president; N. A. Olive, medical director. 
Southland Life, Houston, Tex.—J. A. Stephenson, president; J. S. Turner, 
medical director. Southwestern Life, Dallas—T. W. Vardell, president; 
Lawrence M. Cathles, secretary and actuary. State Life, Indianapolis— 
W. S. Wynn, vice-president; Charles F. Coffin, second vice-president; 
Allison Maxwell, medical director. State Mutual, Rome, Ga.—C. R. 
Porter, president; B. Barclay, secretary; J. Godell, vice-president; J. W. 
Curry, medical director; L. A. Dean, general counsel; J. C. Porter. 
Texas Life, Waco—M. M. Curtis, medical director. United States Annu- 
ity and Life, Chicago—Lucius McAdam, secretary; J. H. Stowell, medical 
director; Geo. J. Kuehler, general counsel. Volunteer State, Chatta- 
nooga—Samuel B. Smith, general counsel. West Coast, San Francisco 
—H. J. Crocker, president; Thos. L. Miller, vice-president and general 
manager. Western Mutual, Council Bluffs, lowa—C. M. Atherton, presi- 
dent. Western Reserve, Muncie, Ind.—D. P. Campbell, president; H. W. 
Orr, counsel. Western Union, Spokane—oO. L. Olson, agent. * * * 

Among the visitors present were the following: 

Philip Burnet, president Continental Life, Wilmington, Del.; H. G. 
Austin, president Old Colony-Commercial, Chicago; W. A. Fricke, vice- 
president Great Northern Life, Wausau, Wis.; G. T. Vineyard, medical 
director Amarillo Life, Amarillo, Tex.; H. A. Vineberg, actuary Ameri- 
can Bankers, Chicago; B. R. Nueske, consulting actuary, Chicago; Wil- 
bur S. Wynant, president Toledo Life, Toledo, Ohio; Herman A. Behrens, 
Chicago manager monthly department Pacific Mutual Life; W. A. Watts, 
secretary Preferred Life, Grand Rapids; W. H. Oberreich, secretary 
Anchor Life, Indianapolis; J. C. Seitz, actuary Security Life of 
America, Chicago; Daniel Boone, Jr., president Midland Life, St. Louis; 
Franz Nelson, secretary Commonwealth Life, Omaha; F. J. Combe, 
president Equitable Life, San Antonio, Texas, and H. A. Hodge of the 
San Antonio Life. * * * 

The medical section held a special session on Wednesday, Septem- 
ber 21, with Chairman Amand Ravold presiding. Papers were read by 
Dr. Harold A. Miller, of the Pittsburgh Life and Trust, on “The Trans- 
mission of Tuberculosis During Fetal Life’; by Dr. Geo. W. Parker, of 
the Peoria Life, on “The Healed Tubercular Lesion from a Life Insur- 
ance Standpoint’’; by Dr. Hy Wireman Cook, of the Northwestern Na- 
tional, on ‘“‘Blood Pressure and Prognosis,’’ and by Dr. John S. Turner, 
of the Southland Life, on ‘‘Nervous Diseases as Applied to Life Insur- 
ance.” The section elected Dr. Ambrose Talbot president, H. A. Baker 


vice-president, F. L. B. Jenney secretary, and Jas. A. Stowell, Herbert : 


M. Woollen and Whitfield Harrall on the executive committee. The 
midwinter session of this section will be held at Dallas, Texas, during 
February next. 
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SUMMARY OF THE PAPERS PRESENTED 


THE PRESIDENT’S ADDRESS. 


President T. W. Vardell, president of the Southwestern Life of Dallas, 
Tex., opened his address with a summary of the achievements of the 
convention during 1910 and 1911. He noted particularly that the num- 
ber of companies represented had increased from sixty-one to eighty 
and the amount of insurance in force from $710,239,023 to $1,044,913,126. 
He then sketched thoroughly the history and development of the con- 
vention from its incipiency in 1905 down to date. Turning from past to 
present, President Vardell emphasized the necessity of securing and 
retaining the confidence of policyholders as the most reliable bulwark 
against inimical and unjust legislation. In speaking of the future of 
the convention he advocated the elimination of the irresponsible agent 
and the twister with a complete characterization of the difficulties that 
the employment of such people continually bring to the companies. 
The closing portions of the president’s address were very optimistic as 
to the general state of the business as a whole, and he suggested that 
because the American Life Convention had been instrumental in better- 
ing the business in many respects, it should be jealous of its reputation 
and place itself in a position of unassailable integrity. His recommen- 
dations were as follows: 


The American Life Convention has grown to such an extent that in 
the future we should tighten the lines as to admission to its member- 
ship. I would recommend that a change be made whereby some one 
could be employed as secretary or general manager whose duty it should 
be to give virtually all of his time, if not all, to the affairs of the 
convention. That our annual meetings have been of great benefit there 
is no gainsaying. We should in these meetings have a programme 
that will bring out for discussion the betterment of the companies and 
of the insurance business. We should obtain the very best talent pos- 
sible to read papers, whether that talent comes from members of the 
convention or not. We should encourage the medical section to hold 
at least one independent meeting, as they did during last year. I would 
recommend that the companies endeavor to have their legal advisers 
meet with the convention and try to bring closer together the legal 
section. I recommend that steps be taken at this meeting to create an 
actuarial section. In my opinion this section should be composed of 
the actuaries of the companies, and should not be in any manner con- 
nected directly or indirectly with any actuarial society, nor attempt to 
hold examinations or confer degrees. I believe that it will be well if 
this section could have at least one independent meeting yearly. I 
would recommend that the executive committee hold, subject to the 
call of the president, at least one meeting, and more if necessary, be- 
tween the dates of the convention. I think the convention is now strong 
enough to afford, and should pay the traveling expenses and hotel bills 
of the members in attending these meetings. In the past the members 
of the executive committee have paid their own expenses. 


The address closed with a strong reminder of the responsibilities 
which beset the successful company and its executives, and the remark 
that ‘‘There may be some businesses in which a man may be judged by 
his talk or intentions, but the man conducting a life insurance company 
will be judged only by his accomplishments.” 


POWER OF THE POLICYHOLDER. 


Robert Lynn Cox, general counsel and manager of the Association of 
Life Insurance Presidents, took the subject ‘‘Power of the Policyholder’’ 
as his theme. The isolated power of the individual policyholder, he 
pointed out, is purely nominal, but the power of the policyholders when 
combined is enormous, for, as he conservatively estimates, there are 
about 20,000,000 policyholders in the country to-day. This power can 
be directed into two very important channels: (1) In holding executive 
officers of life insurance companies to high ideals and strict accounta- 
bility; (2) to compel making or unmaking of laws and to control the 
action of public officials thereunder. The means of obtaining such 
organization is educational. 


All that is needed to stimulate interest and guide the action of policy- 
holders is an understanding of what their common interests really re- 
quire. This means education regarding the business in general and a 
breaking down of the dividing walls which corporation managers have 
built strong and thick, using some truth but more fiction as a part of 
the process of getting business away from their competitors. The real 
need for setting the business as a whole before the public in its true 
light was not so apparent until competitive backbiting and personal 
rivalries brought from the public, as represented by public officials, an 
attack upon the business as a whole. This resulted in the enactment 
of laws almost without number. History teaches us that whenever’a 
people find it necessary to enact laws to cure an evil they retain such 
laws as a preventive against a recurrence of the evil; that instead of 
repeal there is more apt to be an elaboration and extension of such 
laws. This leads me to urge again, as I have urged before, that to-day 
it is not so much a question of whether the life insurance business shall 
be supervised and policyholders limited in their contractual dealings 
with each other as it is the nature and extent to which the supervision 
and limitation shall go. 


After an excursus as to whether the present tendency of statutory 
regulation will ultimately result in government ownership and monop- 
oly, Mr. Cox points out the fact that the impotency of policyholders in 
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a disorganized state could not prevent this, but through organization 
they could easily prevent such an event. He remarks that upon the 
executives of the companies fall the duties of organization and leader- 
ship, and the responsibility should be theirs if they fail in bringing out 
co-operation of policyholders. He carried out this thought to the con- 
clusion that where the executives of the several companies can unite 
their respective policyholders, so organizations of executives, like the 
American Life Convention, have the potentialities of uniting all the 
policyholders of many companies into one compact organization for con- 
certed action, should the emergency arise. After expressing again the 
necessity of widespread education in life insurance matters, Mr. Cox 
closed by assuring the convention of the desire of the Association of 
Life Insurance Presidents to co-operate with it in every effort made for 
the elevation of the business. 


THE AGENT—HIS CONTRACT AND HIS COMPENSATION. 


James Chappelle, secretary of the Great Western Life, in presenting 
his address on the above topic, characterized the agency problem as 
one of the besetting evils of the business. 

The methods employed in the stress of competition to spirit away 
big producers from one company to another he deprecated. Outlining 
in realistic language the career of the successful agent from small be- 
ginnings to the time when he becomes a real asset to his company, he 
depicted the usual climax, the time when a competing company will do 
anything to secure his services. The money spent on advances he 
termed dead loss, and suggested how much better the surplus would 
look if advances to agents could be eliminated. After presenting both 
sides of the compensation question, the salary basis, and the commis- 
sion basis he came, after inclining to the latter as the better system, to 
the real point of his address, an appeal for solution of the problem 
through fair co-operation. His words were: 


Let us standardize our agents’ contracts. Almost, if not all, of the 
companies composing this splendid convention are operating under the 
three and one-half per cent reserve basis.* Therefore it can be figured 
to a mathematical nicety just how much commission can rightfully be 
paid on first and subsequent years’ business. I recommend that you, 
Mr. Chairman, appoint a committee of five members of this conven- 
tion to draft two standard contracts, one for general agents and one for 
agents. Let these contracts be known as ‘American Life Convention” 
contracts. Let their contents and provisions be plainly stated. Let 
the commissions allowed be those which actuarial and business judg- 
ment dictate. And then let each member agree to abide by these con- 
tracts to use only them; and, further, not to hire an agent of another 
company of this association without that company’s consent. 

By doing this at one fell swoop you will bring into being one more 
real, living, tangible reason for the existence of this American Life 
Convention. Make a rule that advances cannot be given, and make a 
penalty for violation of any of these agreements. Then will a tre- 
mendous load be lifted from your shoulders. Then can you direct every 
atom of your energy to the procuring and care of business. Then can 
you see a big improvement in your report year by year. Then can you 
satisfy every one—agent, policyholder and stockholder. Then will you 
place life insurance on a broad, conservative business basis; you will 
elevate it to its rightful place in the highest niche of professional re- 
nown and in keeping with the spirit of the times. Then can you go 
out and engage young, forceful, virile men, and train them to be your 
men, and you will not be continually haunted by the fear that some 
other company will lure them away from you in the dark of the night, 
or when your back is turned. * * * 


THE AGENT AND THE MEDICAL DEPARTMENT. 


The paper on the above subject was delivered by Dr. F. L. B. Jenney, 
medical director of the Federal Life of Chicago. He avoided technicali- 
ties completely and took up the relations of the solicitor and the medi- 
eal department to each other in a series of hypothetical instances. 
The growth of a company depends on the vigor of its agents, said the 
doctor, but upon the medical officer rests the principal responsibility of 
a careful selection of the business secured. He chose the adjective prin- 
cipal well, for in this subsequent discourse he showed how much the 
field men could help the medical department by careful investigation of 
prospects before canvassing. 

The agency force should be instructed in the selection of risks, and 
thus much time could be saved which would otherwise be wasted on un- 
insurable prospects. On the other hand the medical department should 
always be ready and willing to listen to complaints and reopen rejected 
cases. However, no medical department should allow cases to go 
through that are not up to standard, and agents should learn that writ- 
ing bad risks neither helps them nor the company even if such risks be 
accepted. He took up the question of delays fully and showed how often 
that these arise from the agent rather than from the home office. 

In conclusion he urged the point that successful co-operation of med- 
ical and field departments can only be based upon mutual confidence 
and understanding, and suggested that as a step thereto agency direc- 
tors, general agents, medical officers, actuaries and prominent field 
workers attend and participate in the meetings of the convention. 
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THE LIFE INSURANCE COMPANY AND THE INSURANCE 
DEPARTMENT. 


Guilford A. Deitch of Indianapolis, who read this paper, announced in 
his introductory remarks that he at first thought he would relate some 
of his personal experiences with the Insurance Departments as a repre- 
sentative of the companies and express some of his own views as to 
how an Insurance Commissioner should conduct himself; but after some 
consideration decided to collect a few declarations by the courts as to 
what the attitude of the Departments toward the companies should be: 


Nearly all the States have followed the laws of New York, which 
provides that the Superintendent of Insurance is ‘‘charged with the exe- 
cution of the laws relating to insurance.’’ A number of States speci- 
fically enumerate the powers of the Insurance Superintendent or Com- 
missioner. If the officials of the Insurance Departments of the States 
would be content to exercise the authority confered on them by law, 
there would be no cause for the companies to complain against them. 
But are they content to do this? 

The court reports throughout, the country include many cases wherein 
officials of Insurance Departments have undertaken to dictate conditions 
other than those prescribed by statute, with which foreign companies 
should comply in order to obtain license to do business, or in order to 
remain in the State after such authority had been granted. 


In proof of this assertion Mr. Deitch introduced a number of citations 
from opinions delivered in suits in many States, nearly all of which had 
been brought as protests against officious Commissioners acting beyond 
their statutory limitations, and most of which were decided in favor of 
the companies. 

Recent departmental interferences and questionable methods were 
taken up in concluding by Mr. Deitch as follows: 


The management of a successful life insurance company is a difficult 
problem. The expense of securing business—salaries of officers and em- 
ployees and all expenditures of moneys—might well be left to the un- 
trammeled action of the directors of the companies. They are meeting 
the competition and they should, and do, know better than the average 
Insurance Department official, what is best for the company. 

The matter of commissions to agents has been for many years a mat- 
ter with which the Insurance Departments have interfered. 

The managers of the companies have to decide which is the better 
plan: (1) To pay a high initial commission to the general agents with 
no cash allowance for expenses, or (2) to pay a low first year commis- 
sion with a money allowance for expenses. 

Advocates will be found among able and successful managers of each 
of these plans. 

So long as there is this disparity of opinion among successful insur- 
ance managers, I do not believe that the Insurance Departments are 
warranted in their criticism of the higher commission, no-cash-advance 
advocates. 

One of the greatest sources of complaint against Insurance Depart- 
ments is that any criticism they have to make of the management of 
companies is given out to the press to be heralded broadcast over the 
country before the management has an opportunity to either answer the 
criticism or take steps to remove the ground therefor. 

Such action on the part of the Commissioners does no good to the 
public, and can result only in injury to the company involved and its 
policyholders. 

The recent action of the committee on accident and health insurance 
appointed by the convention of Insurance Commissioners would indicate 
that the Insurance Departmental officials are not always content to 
merely exercise such right as the laws of their States confer on them. 
I am more than pleased to state that the majority of the Commissioners 
did not concur in the action of this committee in the publicity given its 
findings. The Superintendent from Illinois, who was a member of this 
committee, is to be especially commended for the manly stand taken 
by him on the floor of the convention. He said: ‘While agreeing with 
the committee in the report as a whole, yet I find myself unable to 
indorse its action in the reference to the publicity given the findings of 
the examiners. I feel that a matter of such importance should have 
been referred to the convention.”” * * * 


TRUST RELATION OF OFFICERS TO POLICYHOLDERS. 


In his address on ‘“‘Trust Relation of Officers to Policyholders,’’ Presi- 
dent E. W. Randall of the Minnesota Mutual Life of St. Paul, Minn., 
referred to the trusteeship existing between these parties as a trust soli- 
cited by the trustee and thus different from the ordinary trust of trade 
or business. In continuing in this strain he elaborated the aspects of 
the relation, classifying them under two main heads, the internal and 
the external. Under the former head he grouped expenses of manage- 
ment, mortality rates, health conservation and investments. Under the 
head of external aspects he mentioned the relations of the companies to 
the legislatures, the State Insurance Departments and the public press. 
Then he took up the policyholders’ side of the trusteeship and outlined 
the obligations on that side. The pith of the address was well sum- 
marized in the 

CONCLUSIONS. 


What I have said—as much for the layman as for you officers—has, 
I think, been suggestive, at least as to the main point: that life insur- 
ance in its relationship to the individual, to the mass, and to the public 
is a trusteeship involving a direct contact with the policyholder as a 
man, and an indirect contact with him through the people as well as 
obligations to the public through the policyholder. As such it calls for 
a high quality of statesmanship on the part of its executives, whether 
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the company be large or small. The very essence of the relationship 
involves the obligation of perfect service, or as near that as may be in 
an imperfect world like this of ours. It involves, moreover, unequivocal 
honesty, a broad and comprehensive business intelligence, and a very 
high type of moral courage. It has been men who have possessed 
these qualities who have built up our best insurance companies and who 
have secured for life insurance that splendid vitality and stability of 
which it boasts. Mere shrewdness, politics, self-interest which is honest 
only because honesty is the best policy—these will not do. Statesmanship 
in the best meaning of the word is demanded for the administration of 
the life insurance trust under the conditions which obtain at the present 
time. 

The further point is obvious, that for the best administration of this 
trust, this solicited trusteeship, the life company officer must be per- 
sonally above reproach. There must fall upon his company through 
his daily walk and conversation no taint of suspicion or appearance of 
evil. He must be broad enough in character not only to keep guard 
over his trust to the individual policyholder as a duty from man to 
man, but to have a clear understanding of his duty as a public servant. 
He must be a man of keen insight into details and into the larger 
business relations affecting the public welfare. He must, also, be a man 
of quick perception and prompt decision and action. Such men in posi- 
tions as officers of life companies will never for a moment fail to act 
the part of the faithful trustee. 

In meetings like this—‘‘talking shop’’—we cannot remind ourselves 
too often of the seriousness of our trusteeship, or give too careful 
study to our solicited and self-imposed obligations. Financial righteous- 
ness must be the rule in every insurance office if the largest success is to 
be obtained. By deserving it we may command even a larger measure of 
public confidence, and through good service find in each group of policy- 
holders a pleased and satisfied constituency—the best asset any com- 
pany can have. 

POLICY LOANS. 

Arthur F. Hall, secretary and manager of the Lincoln National Life 
of Fort Wayne, Ind., offered the first statistical paper of the convention. 
He had collected data from some fifty companies on the subject “Policy 
Loans,” and, although the experience varied greatly, he was able to 
draw some general conclusions. He stated that out of a large number 
of such loans made during the last five years only one or two per cent 
had been repaid in cash and a similar percentage had been decreased 
to some extent, while from fifty to sixty per cent had been increased 
from year to year. Most of these loans are obtained solely to. pay 
premiums, and about ten or fifteen per cent are raised on policies on 
account of the low rate of interest. He said that probably fifteen or 
twenty per cent of the loans were requested for legitimate business pur- 
poses and were those most often repaid in cash. The number and 
amount of policy loans requested and granted in the last five years 
have increased enormously. Mr. Hall said that undoubtedly the custom 
of granting policy loans affected mortality, but that it was impossible 
to state how much. He suggested in closing that, if company managers 
feel that the growth of the custom menaces the future of the business 
or the protection of beneficiaries, they can materially lessen its evils by 
ceasing to use the loan feature as a selling feature. As a further pre- 
ventive of dissipating beneficiaries’ protection through the policy loan 
system, he inquired as to the practicability of classifying policies, 
according to whether they are to protect families or business and re- 
stricting the former class to loans solely for the payment of premiums. 


LIFE INSURANCE SALESMANSHIP. 


This was the subject of an address by Hugh Chalmers, president of 
the Chalmers Motor Company of Detroit, Mich. A greater part of the 
paper was similar to Mr. Chalmer’s address before the National Asso- 
ciation of Life Underwriters at Detroit last fall. He outlined particu- 
larly the necessary qualifications for success in salesmanship, concluding 
with emphasis on ‘‘enthusiasm’’ and a category of weaknesses which 
agents should avoid in soliciting. 


NON-PARTICIPATING BUSINESS. 


President William H. Hunt, of the Cleveland Life of Cleveland, Ohio, 
in his paper on Non-Participating Business, went far back into the 
beginning of life insurance history in this company, and there found his 
explanations for the existence of the two classes of business. 

In the beginning, he said, all the business was non-participating, but 
many companies found that their rates were too low on account of the 
inadequateness of mortality data. At this point the idea of mutual in- 
surance was applied to the business on account of the absence of trust- 
worthy data and the lack of experience necessary for the calculation of 
low premiums consistent with safety to both policyholder and company. 


But at the present time this has been obviated as a necessity to the: 


welfare of the business, for now we have arrived at a probable true 
rate of mortality, and wide fluctuations in future interest earnings are 
doubtful if not improbable. 

After referring briefly to the important stimulus given to non-partici- 
pating business as a result of the upheaval in 1905, President Hunt 
gave the following reasons for the development in the non-participat- 
ing branch since that time: 
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Among the causes of this remarkable development in non-participat- 
ing insurance is obviously the incontrovertible fact that the minds of 
the insuring people had been prepared for a form of insurance under 
which a man knows positively in advance exactly what the cost is to 
be, and that instead of paying an excess premium for the privilege of 
having an uncertain amount returned to him in later years he can get 
insurance from the outset at a rate which is fixed at the lowest pos- 
sible point consistent with absolute safety. The fundamental prin- 
ciple of insurance is protection, and it is only by means of the non- 
participating policy that a policyholder can get the maximum amount 
of protection for his money from the moment he pays his first 
premium. * * * 

Under present legal restrictions practically all participating business 
is written on the annual dividend plan; that is, the dividends must be 
declared at the end of each year, and it is obvious that there is a grave 
danger of some companies in attempting to show large immediate 
returns for the purpose of competition, to pay larger profits than have 
actually been earned, which will necessitate, later, retrenchment. 


Then he took up the question of the accumulation of surplus, saying 
that this would probably be solved by the payment of voluntary con- 
cessions to ordinary non-participating policyholders, as is now done by 
some of the industrial companies. But as this is not near as important 
a question to the policyholder of to-day as the problem of how to secure 
the largest amount of sound protection for the least money, President 
Hunt, whose company is non-participating, opined that in this respect 
non-participating insurance shows immeasurable advantages over parti- 
cipating. 

KEEPING BUSINESS ON THE BOOKS. 


H. L. Sears, for six years secretary of the Colorado National Life up 
to its recent sale to the Columbian National of Boston, in introducing 
his subject digressed for a few minutes to explain fully the reasons 
which prompted the sale of his company to the Columbian National. 

He then took up the causes which underly the heavy lapsation ex- 
perienced by young companies. The fundamental cause, he said, is that 
much business is improperly written on account of hot competition and 
high-pressure methods like banner months and big year-end finishes. 
Then the acceptance of long-time notes for first-year premiums is an- 
other factor. After going into great detail concerning his own experi- 
ence with instances of abnormal lapsation and the methods employed to 
check it, Mr. Sears closed with a summary of the factors essential to 
ensuring permanency of business, his remarks being, in part, as follows: 


To summarize then in conclusion, it is my opinion that the keeping 
of business on the books depends, first, upon its being properly written, 
which means that it shall not be the product of high-pressure methods 
which are devised for quantity rather than quality, and which encourage 
unscrupulous agents to misrepresent policies placed in their hands to 
sell or to foist upon the company’s rebated business, or policies for 
larger amounts than the circumstances of the applicants warrant; 
second, the employment of only such agents as can present a clean bill 
of health as to character and previous record, whose representation of 
the company in the field will be of a sort to enhance the company’s 
reputation and standing and create a sentiment favorable to it; third, 
to regulate the practice of accepting first-year premium notes by care- 
ful discrimination, based upon a sufficient investigation to determine 
their true work and likewise the value of the business they are ten- 
dered in settlement of; fourth, the discouragement of the mortgaging 
of policies for their full loan values, or for any other purpose than to 
pay premiums in renewal of policies; and fifth, keeping in constant 
touch by publicity or other effective methods with business on the 
books, so that policyholders may be made to appreciate that the interest 
of the company in them individually did not cease or diminish after 
their business had been secured. 


HOW MUCH BUSINESS IS IT SAFE FOR YOUNG COMPANIES TO 
WRITE DURING THE FIRST YEARS OF EXISTENCE? 


The last address on the programme, delivered by Lawrence M. Cathles, 
F. F. A., secretary and actuary of the Southwestern Life of Dallas, 
Texas, took up every phase in the development of the various depart- 
ments of a young company from the day of its licensing on. The spe- 
cial problems of new companies were taken up in detail under the 
heads: Management, Agency Department, Policy Contracts, Medical 
Selection, Home Office Organization, Investment Department, Respon- 
sibility for Stock Surplus, Responsibility to Participating Policyholders, 
and Financial Strain of New Business. 

To the latter head Mr. Cathles devoted the major part of his paper. 
He first took several general and probable assumptions and constructed 
a series of tables therefrom, which indicated clearly what amount of 
new business a new company could safely write on various pecentages 
of agency expense. His general conclusions were as follows: 

Generally speaking, the calculations indicate that so far as the finan- 
cial strain upon its resources is concerned, if a young company’s experi- 
ence coincides with that assumed, it should write at least two million 
dollars of new insurance each year, and if its total agency expense 
does not exceed eighty per cent of first-year premiums it can afford to 
write as much as ten millions annually without materially threatening its 
solvency. If the total agency expense exceeds eighty per cent of the first- 
year premiums it is clear that there is a limit to the amount of new 
business which it can safely write, the limit on a ninety per cent agency 
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expense being four millions. Of course, the less expense incurred in 
procuring any given amount of new insurance the sooner will dividends 
be earned on the capital stock, and the more business produced at a 
moderate expense the sooner will such dividends be earned and the 
greater they will be. 





Life Insurance History. 


lor a number of years past the life volume of the Insurance Year 
Book, published by The Spectator Company, has contained a depart- 
ment entitled Life Insurance History. It presented the figures of all 
existing life insurance companies from date of organization down to 
the latest available year, and thus gave ready access to all the essential 
details of the annual statements of the several companies. Year by 
year this department has increased in the number of pages, and has 
become recognized as a valuable and trustworthy authority. 

In order that the data thus presented might be rendered more 
available for ready reference and to preserve it in permanent form, 
The Spectator Company has reprinted it in a work bearing the title 
Life Insurance History, 1843-1910. This book will prove a necessity 
in the office of every life insurance company and general agent. Its 
value will increase from year to year, as hereafter the Insurance 
Year Book will contain figures for existing companies covering but 
twenty years. 

Life Insurance History is handsomely printed on durable paper, is 
bound in red buckram with morocco back and corners, and sells at 
$5 per copy. Address all orders to The Spectator Company, 135 
William street, New York. 





‘Insurance Science and Economics,”’ by Frederick L. Hoffman. 


Under the title “Insurance Science and Economics,’’ Frederick L. 
Hoffman, the well-known statistician, has written a work which treats 
of insurance, not, as is the case with the great majority of works on 
the subject, from the administrative point of view, but in its broader 
aspect as related to public policy and the functions of government aris- 
ing out of the corporate nature of insurance organizations. The ques- 
tions and problems discussed are fundamental to the science of the busi- 
ness and intended to encourage its study as a branch of economics. The 
work is in this sense unique in this country. 

Some idea of its scope may be derived from the subjects considered in 
its nine chapters. These are: Life insurance as a science; insurance 
economics; insurance as an element in early commerce; the origin and 
growth of law and legislation on insurance; life insurance supervision 
and government control in Germany; the taxation of life insurance in- 
terests; the tax burden on life insurance policyholders; the English 
Assurance Companies’ Act of 1909, and the law of average. 

All these subjects are discussed at length, and with a grasp of the 
situation attained, after an experience of over a quarter of a century in 
office administration and in field work, by one well-fitted by natural 
ability, temperament and inclination to deduce broad and logical con- 
clusions from the large volume of facts which it has been a part of his 
duty for much of his lifetime to collate and analyze. To the practical 
man and the student of the business the results of Mr. Hoffman’s re- 
searches will be interesting and valuable. The work is published by The 
Spectator Company, 135 William street, New York. Price, $3.—The 
Standard. 





Colonel Fleming Welcomed Home. 


The return of Colonel Fred W. Fleming, vice-president of the Kansas 
City Life of Kansas City, Mo., from his two-months’ vacation in Europe 
was observed among the field force as home-coming week, and a special 
effort was made to increase the volume of new business in his honor. 
Applications amounting to five hundred and eleven thousand dollars 
were written, of which the Texas agency contributed one hundred and 
seventy-six thousand. Every agent sent a personal letter expressing 
appreciation and friendship, and pledging continued loyalty to the 
Kansas City Life. 





—The Knights of Pythias’ insurance department paid ten fourth-class claims 
amounting to $14,120 and seventy-five fifth-class claims amounting to $143,300 
during the month of July. 

—Dr. Collier L. Bower, medical director of the Grand Fraternity of Philadel- 
phia, has been elected treasurer, and Major S. D. C. Hays of Denver, Col., has 
been elected vice-president, both succeeding Lee W. Squier, resigned, who held the 
two offices. 
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New York Casualty and Miscellaneous Report Out. 


Superintendent of Insurance Hotchkiss on Monday made public volume 
III. of the annual Department report, covering the business of casualty, 
fidelity and surety, credit, real estate title and mortgage guarantee com- 
panies for the year ending December 31, 1910. 

A general summary of the report is shown by a comparison of the 
results of the business of 1909 and 1910 as follows: 


CASUALTY, FIDELITY, SURETY AND CREDIT COMPANIES. 











1909. 1910. 

POCMNNGE OE COMEDIES 6 05505 <5. R Seale hE Rae oe 54 54 
FEMININE? ina 500 24 eae pk wR ate APS ee See AO WAT eo $117,818,570 $129,387,972 
MOMEEVOS: T6t CMH aIO TOSDER ©... 2.250.000 v diesansvse $20,231,482 $22,058,028 
Unearned-premium reserve ............2.eecee0s 34,970,472 38,897,480 
BR rr ree te ee ae Pa 6,847,515 7,738,248 

Total labilities except capital.............. $62,049,469 $68,693,756 
SME NIE 6.5. % oresnis.0'> ascain. oss ean athe aah tae eee $26,179,225 $28,669,000 
SPUN «5: acbc'o. w) Ace ures & 0 rds ewie ak eles Re oe waaay oe 29,589,876 32,025,216 
PrN an clos waht eure are cass 7 ele melee Stati a we $84,118,227 $85,382,910 
SR NE Foon. CARS as Ros eae wwe eee 6,826,797 6,918,797 

TOR ANCOMNE 64)5 5500.08 vec haw howe wie eae $90,945,024 $92,301,707 
SR RNIN oieis c oris hp a esters adla's Ho OMe bie FSS ies $26,422,262 $30,900,595 
Dividends to: stockholders. ....6 055 vieviccc0 eo 0ee's00 3,005,066 4,086,410 
eS SAO SANE e Ee Te ot ene wees esas 42,064,386 46,903,819 

TOUR) GGFOCOOES ohio wee hess $71,491,714 $81,890,824 
REAL ESTATE TITLE AND MORTGAGE GUARANTEE COMPANIES. 

1909. 1910. 

DEL GE CONNOINIOS sono denies eae ipa <ace esis 10 10 
GERI aka. 0 aces Oda rdia Nik RRM Me DRIG WAS a CN DO .ee $46,543,165 $48,206,312 
TcereRtteS ORCEDE CRIA 6.5 556066 0.0:0)s one. ic bctie 80:8 ole $14,655,665 $15,854,693 
IRE BUNCE 0) 6.65.5 505 'o bly POSinw dene 6b 6 ai wWeinlere 07 17,710,000 17,085,000 
SURI, oa d'a os so.cere ww cis 'al o nov eke nab ed ald Galena ats 14,177,500 15,266,619 
BRIE So cricus is dai MACE ad SS Marable oar hare 7,657,826 6,086,567 
STO RINEND © oi. 5.66 4:0 6.0 60 6 6e eK MeN Re WA betes 6,331,142 5,301,699 





President Alexander Selects Associates. 


Pursuant to the request of the National Convention of Insurance Com- 
missioners that he appoint two persons to act with him in representing 
the casualty companies in conferring with the Commissioners in the 
future, H. G. B. Alexander, president of the Detroit Conference, has 
chosen Louis H. Fibel, president of the Great Eastern Casualty, and J. J. 
Heaton of the Standard Accident as his associates. 





Great Eastern Casualty of New York Acquires Southern Company. 


The Great Eastern Casualty Company of New York has recently con- 
cluded an agreement by which it reinsures the entire industrial business 
of the Home Accident of Fordyce, Ark. The latter company wrote 
health, accident and miscellaneous lines in Louisiana and Arkansas, 
and had an agency force of about sixty men in the two States. 





Henry K. Brent Gets Additiona! Responsiblities. 


Henry Kelly Brent, assistant manager of the United States Fidelity 
and Guaranty Company for Greater New York, has been appointed 
manager of the casualty and liability department. Mr. Brent was 
superintendent of the company’s burglary department at the home office 
from 1902 to 1905, during which time he increased the business sub- 
stantially and reduced the loss ratio, and after having spent two years 
on the Pacific Coast in the oil and lumber business, studying the liability 
situation thoroughly from the policyholders’ point of view, and two 
more years in travel, returned to the ranks of the United States Fidelity 
and Guaranty Company at the invitation of President Bland on May 1, 
1911, as assistant manager for Greater New York. 





F. H. Kingsbury with the Globe Indemnity. 


Frederick H. Kingsbury has accepted an appointment as superin- 
tendent of the liability department of the Globe Indemnity Company of 
New York. Mr. Kingsbury is well known and highly regarded in lia- 
bility insurance circles. He was formerly secretary and liability under- 
writer of the Pennsylvania Casualty Company of Scranton, Pa., and for 
the past year has been executive superintendent of the United States 
Casualty of New York. He is secretary of the Board of Casualty and 
Surety Underwriters, and secretary and treasurer of the Workmens 
Compensation Service and Information Bureau. Mr. Kingsbury’s ap- 
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pointment becomes effective October 1, when he will assume complete 
charge of the underwriting in the liability department and will assist 
Manager A. Duncan Reid in the general development of the company. 





‘Manual of Fidelity Insurance and Corporate Suretyship.”’ 


Below are presented some opinions expressed as to the book, entitled 
“Manual of Fidelity Insurance and Corporate Suretyship,’’ written by 
Henry G. Penniman of Baltimore, and published by The Spectator Com- 
pany, New York: 

“T am sure that I will find this book very interesting and of consider- 
able assistance to me in the surety business.’—H. E. Miles, Balti- 
more, Md. 

“T expect to derive great pleasure as well as profit from its perusal.— 
J. Kemp Bartlett, attorney at law, Baltimore, Md. 

“It is evident that Mr. Penniman has spent a great deal of time in the 
preparation of the book, and I should think it would be of use to those 
engaged in the practical transaction of surety business.’-—Henry C. 
Willcox, general solicitor American Surety Company, New York. 

‘“‘We are very well pleased with the ‘Manual of Fidelity Insurance and 
Corporate Suretyship,’ and believe every person interested in the surety 
business will find this book interesting as well as educational.’’—Fred. 
B. Johnston & Co., general agents Maryland Casualty Company. 

“T have not had an opportunity to go thoroughly through the Manual 
of Fidelity Insurance and Corporate Suretyship, but a casual examina- 
tion of it has satisfied me that it is a book that can be well used for 
circulation amongst our men in the office and in the field.’’-—Joseph A. 
Sinn, vice-president Title Guaranty and Surety Company, Scranton, Pa. 

“Those contemplating going into the surety business can receive valu- 
able aid from the book. It is remarkable what erroneous impressions 
exist in regard to the liability under a surety bond and the purposes of 
a surety company. These erroneous impressions exist among many per- 
sons, and the book will give valuable information to those who will 
take any interest in the subject.’—George Cator, president American 
Bonding Company, Baltimore, Md. 

“A valuable publication.”—Western Insurance Review. 

“It contains many instructive hints to agents and officers.’’—Chicago 
Record-Herald. 

“A very practical work.’’—United States Review. 

“This is an instructive, useful and well-indexed Manual.’’—Coast 
Review. 

“This is descriptive of surety and fidelity bonds, their practical uses, 
and the conditions under which they should be written, with hints to 
agents, to meet the lack of accessible information. As far as possible, 
legal and technical phrases have been avoided. The basic principles of 
the business are explained and individual propositions discussed.’’— 
Insurance Press. 

“A careful reading of the Manual would seem to justify the expecta- 
tion of the author that it will be of interest not only to the agent or 
solicitor, whose livelihood may depend upon his knowledge of surety- 
ship, but also to many others who use corporate suretyship to a sufficient 
extent to be interested in its principles and workings.’’—Market World 
and Chronicle. 

‘While designed primarily for agents and solicitors, the basic prin- 
ciples on which the business is founded are explained fully, and so it is 
expected that the book will be especially useful to business men who 
use corporate suretyship. The subject matter is handled in a very in- 
telligent and systematic manner, and furnishes a fund of information 
not heretofore accessible. Its value to agents and business men has 
been greatly enhanced by the omission as far as possible of legal and 
technical phrases.’’—Indicator. 





Massachusetts Bonding and Insurance Company of Boston 

to Open New Department. 

Fred. J. Murphy, now assistant manager of the New England liability 
department of the Aitna, has accepted a position as liability manager 
of the Massachusetts Bonding and Insurance Company of Boston, to 
take effect October 1. At this time he will assist President Falvey in 
organizing the liability department, which is a new branch for the com- 
pany, and will be entered as soon as the preliminary preparations can 
be completed. 





J. Schofield Rowe Now Vice-President. 


The 4®tna Life of Hartford has elected J. Schofield Rowe vice-presi- 
dent. Mr. Rowe has been secretary of the company, in practical charge 
of the liability department, for some time, and is a recognized authority 
on this branch of the business. Ernest C. Higgins has also been ad- 
vanced from assistant secretary to secretary. 
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National Surety of New York Holds Agents’ Meeting. 


Last week the agents of the National Surety Company of New York 
had a very successful two-days’ convention at the company’s home 
office. The heads of the company’s various departments addressed the 
business session, and the agents present indulged in informal discus- 
sions as to methods of producing new business. A luncheon was given 
at the Whitehall Club and a dinner at the same club Thursday evening, 
at which President Joyce presided. Over forty agents from all parts of 
the country were in attendance. 





Iowa Bankers Association Meets. 


DES MOINES, September 23.—The executive committee of the lowa 
Bankers Association spent nearly a day discussing the burglary insur- 
ance situation at a meeting in Des Moines last week. Nothing was 
accomplished in the way of securing protection except that President 
E. J. Curtin of Decorah and Secretary P. W. Hall of Des Moines were 
pote a committee to ‘‘provide the best available service in time 
of need.” 

In the meantime, P. W. Hall will continue as agent for the National 
Surety Company, and will continue to write burglary and fidelity bond 
insurance for the members of that association who desire to write that 
sort of insurance. Last year, it is understood, Mr. Hall wrote over 
$2,000,000 of this sort of insurance. In the meantime some of the other 
casualty men have been seeking to get a share of the business, while 
other agents for the National Surety are seeking to have Mr. Hall 
ousted as agent, a proceeding that seems useless so far as the National 
Surety is concerned. 

Since the last legislature adjourned, the association has discontinued 
the practice of rebating to the banker one-half the commission on this 
insurance and putting the other half in the association treasury. This 
was because the legislature passed a law prohibiting rebates. It has 
been suggested that Secretary Hall put his entire commission into the 
treasury. However, the question was raised that as this would indi- 
rectly benefit the banker it might be a technical violation of the anti- 
rebate law. Attorneys have been consulted, and it is not improbable 
that a test case will be inaugurated to find out just where the bankers 
are at in the matter of protection. 

The executive council did not vote to resume its membership in the 
Inter-State Protective Association, from which it withdrew in July. It 
is probable that President Curtin and Secretary Hall may employ a’ 
detective agency to look after bank burglaries in lowa as a substitute 
for the service which was formerly secured via the Inter-State. 

After a more detailed investigation the committee will report to the 
executive council just where it stands, but the question of what Mr. 
Hall will do with the commission has not been solved. Other agents 
for the National Surety contend that they should be given a chance at the 
business now that there can be no refund of commission, while some 
of the other agencies are making an active campaign in the burglary 
field. 





Auditor Bleakly May be Enjoined. 


DES MOINES, September 23.—At last the writers of automobile insur- 
ance in Iowa against damages growing out of automobile accidents are 
going to have a court opinion as to the legality of the law. Suit to 
mandamus State Auditor Bleakly into approving the policy of the 
American Fidelity Company of Montpelier, Vt., has been started in the 
district court at Des Moines. The suit grows out of the old-time 
refusal of Auditor Bleakly to permit policies of this sort to be written 
on the grounds that they would be against public policy and encourage 
carelessness on the part of automobile drivers. The question was re- 
ferred to Attorney-General Byers, who held that such insurance could 
not be written if the owner drives his own machine, but could be 
written under the terms of the employers’ liability act if the owner em- 
ployed a chauffeur. However, there has always been much dissatis- 
faction expressed over the decision of the Attorney-General, and a 
great many different interpretations placed upon the question. 

The American Fidelity in its petition alleges that it was sometime 
ago admitted to Iowa, but that the State Auditor refuses to approve 
its form of policy for writing automobile insurance against personal 
injury damages. It charges that the State Auditor has threatened to 
bar it from Iowa. The policy includes insurance against accidents 
occasioned by getting in or out of an automobile. 

It is asked that the auditor be enjoined from interfering further with 
the operation of the company, and by writ of mandamus he be forced 
to approve the form of policy and permit to write insurance. 





National Liability of Cincinnati, Ohio. 


CINCINNATI, September 23.—The National Liability Company of Cin- 
cinnati has been incorporated, with a capital stock of $100,000. The in- 
corporators are R. E. Morrison, Walter C. Renaker, M. C. Loughead, 
R. A. Black and Thomas A. Killduff. These men are connected with the 
automobile business in Cincinnati, and the new company will make a 
specialty of automobile liability and other contingencies in the auto- 
mobile business. 





Nelson J. Edwards Promoted. 


CINCINNATI, September 25.—The Preferred Accident has appointed 
Nelson J. Edwards superintendent of the Southern agency and claim 
department, which embraces all territory south of the Ohio river. Mr. 
Edwards has been the representative of the Preferred at Cincinnati for 
a number of years. The Cincinnati agency of the company will con- 
tinue under the name of the Nelson J. Edwards Company, as Mr. 
Edwards still retains an interest in the agency. 
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New United States Managers of the General Accident of 
Perth, Scotland. 

The changes in the official staff of the United States branch of the 
General Accident Fire and Life Assurance Corporation have now been 
completed by the appointment of John A. Kelly and Claude Norie-Mil- 
ler as joint United States managers, as related recently in Tue SPEc- 
TATOR. The joint appointment meets with the unqualified approval of 
all interested in the company and is especially gratifying to those per- 
sonally acquainted with the new managers. 

John A. Kelly is recognized as one of the ablest underwriters in the 
business. Several years ago he came to New York as metropolitan man- 
ager for the Fire Association of Philadelphia, having been previously 
located at Hartford as superintendent of agents for the Scottish Union 
and National. His activities in fire insurance circles have been nume- 
erous and uniformly successful. As senior member of the well-known 
firm of Kelly & Fuller, representing in New York city a number of 
strong companies, he possesses a wide acquaintance among agents and 
brokers all over the country, which will unquestionably result in the 
acquisition of large volumes of business. Mr. Kelly is also president 
of the Potomac Fire Insurance Company of Washington, D. C., and 
president and managing underwriter of the Franklin Insurance Company 
of Washington, D. C., as well as a director in a number of other suc- 
cessful fire companies and general agent for many. He has also been 
appointed United States manager of the Law Fidelity and General, a 
British fire company. He is a native of England, having been born near 
Manchester in 1861, so that he enters on his new duties in the very 
prime of life. A portrait of Mr. Kelly appears elsewhere as a supple- 
ment to this issue of THE SPECTATOR. 

Claude Norie-Miller is a son of General Manager F. Norie-Miller, and 
gained his first business experience in the head office of the corporation 
at Perth, Scotland. He came to this country a number of years ago and 
for some time was engaged in service at the head office for the United 
States. About five years since he was made manager of the corpora- 
tion’s Canadian branch, in which position he proved the value of his 
training by bringing the corporation well to the front. THE SPECTATOR 
takes pleasure in presenting to its readers a picture of Claude Norie- 
Miller as a supplement to this issue, and predicts for him a degree of 
success which his ability merits. With two energetic and capable man- 
agers such as these the path of the General Accident should prove a 
smooth and profitable one. 

In the recent examination of the corporation by the New York Insur- 
ance Department it was shown that a high degree of solvency had been 
maintained. The gross assets to the credit of the United States branch 
amount to $2,775,258, of which $157,739 were classed as unadmitted items, 
making the admitted assets $2,617,519. Against that amount there are 
liabilities of $1,778,102, including loss reserves of $404,489 and unearned 
premium reserves of $1,081,138. The surplus to policyholders therefore 
amounts to $839,417, indicating a most ample margin of safety and giv- 
ing assurance to its policyholders that their interests are thoroughly 
protected. 

General Manager F. Norie-Miller, the Earl of Dunmore (chairman) 
and James Simpson (counsel), who have been in this country for some 
weeks in relation to the corporation’s affairs, sailed for home by the 
Olympic as soon as satisfactory arrangements had been made. They 
have complied fully with the demands of the Insurance Commissioners 
with regard to the removal of various officials, and have put into effect 
the reforms demanded in the industrial department. 

Before sailing Mr. Norie-Miller stated that it was the intention of 
the corporation to maintain a high standard of solvency and to do every- 
thing necessary to keep it in the very first rank of insurance com- 
panies. He also said that the new managers will absolutely carry out 
the principles of the company, which embrace fair and generous treat- 
ment of policyholders and liberal terms to agents. 

The General Accident, with its ample funds and a thoroughly capable 
management, may confidently be expected to make splendid progress 
from now on. 





Casualty Notes. 

—The Conservative Casualty Company is being organized at Seattle, Wash., 
with proposed capital of $350,000. 

—President Reinhold R. Koch, of the American Assurance Company of Phila- 
delphia, Pa., recently lost his mother in Germany. 

—William Q. Heasley has been appointed New York special agent for the 
Commercial Casualty Insurance Company of Newark, N. J. 

—John A. Kelly, one of the joint United States managers of the General 
Accident, returned to New York Monday after a trip through Ohio visiting the 
company’s agents. 

—Last week the application of the Preferred Accident of New York for mem- 
bership in the Workmen’s Compensation and Service Bureau was submitted by 
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President Edson S. Lott of the United States Casualty. 
elected. 


The company was duly 


—P. J. V. McKian, who has been district manager in Chicago for the Royal 
Casualty of St. Louis, has been appointed resident manager, with full authority 
in all departments. 


—T. B. W. Fales, burglary insurance underwriter of the General Accident, has 
resigned to join the Preferred Accident of New York as manager of the 
burglary insurance department. 


~The Pacific Coast Casualty of San Francisco has established a department 
in Chicago to write industrial, life and accident business in the States of Illinois, 
Indiana, Michigan, Wisconsin and Iowa, with D. L. Hollub as manager. 


—Sewall & Alden of New York have secured the liability insurance, amounting 
to $150,000, on the Nassau Boulevard Aviation Meet this week. The premium is 
$1500, and the insurance covers public liability only. The policy will be placed 
at Lloyds, London. 


—A commission consisting of Insurance Commissioner Burton Mansfield, 
Falcot H. Russell of New Haven and John Eccles of Norwich has been appointed 
to inquire into the advisability of inaugurating a State workmen’s compensation 
fund in Connecticut. 


—The Farmers and Merchants Casualty, which is in process of organization in 
San- Diego, Cal., has changed its name to the Premier Indemnity. The company 
will have capital and surplus of $100,000 each, and has already applied for license 
to transact business. Accident and health branches will be written at first. 


—tThe grand larceny charge recently preferred against Fred B. Lloyd, former 
president of the Pacific Surety of San Francisco, Cal., has been dismissed by 
Judge Deasy. It was alleged that Lioyd and O. L. Van Laningham illegally 
appropriated the difference involved in transferring the control of the surety 
company, which they bought at $150 per share and sold at $190. 


—The Travelers Insurance Company announces the appointment of H. Gale 
Rogers, formerly connected with the company’s branch office at Hartford, Conn., 
as special agent, liability department, Chicago branch office. Robert N. Gardner, 
formerly special agent at Cleveland, Ohio, and recently at Detroit, Mich., has 
been transferred as special agent, liability department, Hartford branch office. 





Surety Notes. 


—A stockholders’ meeting of the Title Guaranty and Surety Company of 
Scranton, Pa., held last week, approved the plan of the board of directors to 
increase the company’s capital from $500,000 to $1,000,000. 


—The Equitable Surety Company of St. Louis has appointed A. A. Dority 
general agent for the State of Massachusetts. Mr. Dority was local manager for 
the fidelity and surety department, of the Maryland Casualty Company. 


—Experienced men in suretyship and burglary insurance are needed to educate 
sub-agents in developing business along these lines. Those interested should 
address the party who advertises in another column. 








TOO LATE FOR CLASSIFICATION. 





N. B. Thorpe to Manage Industrial Department. 
Norman B. Thorpe, an executive special of the General Accident at 
Columbus, Ohio, has been appointed manager of the company’s indus- 
trial department, succeeding C. H. Boyer. The appointment, goes into 
immediate effect. 





Frankona Reinsurance of Frankfort Entering United States. 


The Frankona Reinsurance of Frankfort-on-Main will enter New York 
and other States to do a fire reinsurance business. Charles H. Frank- 
lin will be United States manager of the company, and the Bankers 
Trust will be United States trustee. The company’s New York office 
will be in the United States branch of the Frankfort Marine, Accident 
and Plate Glass, with which the Frankona is connected. 





—Horace G. Smith, formerly general agent for the health and accident depart- 
ment, and Russell A. Bliss, manager of the burglary department of Sewall & 
Alden, have joined John A. Kelly & Co. in like capacities. 

—The Manufacturers and Dealers Motor Casualty Company is being organized 
at Philadelphia as an auxiliary enterprise to the Manufacturers and Dealers 
Motor Fire. The companies will have a combined capital of $1,000,000 and com- 
bined surplus of $500,000. 


—The Spectator Company has in stock a copy of ‘“Wallmann’s Versicherungs 
Kalendar,” or insurance year book for 1911. This book contains the full state- 
ments of all German insurance companies for 1910 and other statistical data, as 
well as summaries of the German insurance laws. The price is $2.50. 
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Eigencyp Wants. 


Eigency Wants. 











European Underwriter seeks relation with insurance 
broker, fire and marine, to cover American risks with 
European Companies. Please apply under ‘“B. P. P.,” to 
Nijgh & Van Ditmar’s General Advertising Agency, Ltd., 
Rotterdam, (Holland). 








WANTED—A few men of experience in Surety and 
Burglary Business to educate sub-agents in the development 
of these lines. Please send complete data as to nature and 
extent of experience, salary expected, etc., to ““N. C. W.,” 
care of The Spectator, P.O. Box 1117, New York City, N. Y. 








STOCK SALESMEN 


Spend the cold months in Southern California. 
Special territory and leads furnished to good 


men. Address 
ADAMS, ADAMS & CO. 


FISCAL AGENTS 
ORGANIZING 


GREAT REPUBLIC LIFE INSURANCE CO. 


712-716 Trust and Savings Building, LOS ANGELES, CAL. 














WHICH SHALL IT BE? 


A Word to You Men of ABILITY and INTEGRITY 


Do you DESIRE a connection 
with a strong, wide-awake institu- 
tion, one whose officers will stand 


the SPOTLIGHT? 


If so, and you are the man who can 
GET RESULTS on a good stock 
selling proposition, 


Address ‘‘Integrity,”’ 
Care of The Spectator, P. O. Box 1117, 
New York City, N.Y. 





MIDLAND CASUALTY COMPANY 


HOME OFFICE: 
FORT DEARBORN BUILDING, CHICAGO 


CAPITAL AND SURPLUS OVER $200,000.00 


Splendid openings in our Commercial and Industrial 
Accident and Health Departments. 


, COMMERCIAL CLAIMS PAID MONTHLY 
Special Features | [ypDUSTRIAL CLAIMS PAID WEEKLY 


GOCD COMMISSIONS. SQUARE DEALING. 





International 


Live Stock Insurance Company 
Meridian Life Building 
INDIANAPOLIS, IND. 


Proposed Capital and Surplus, - - - $750,000.00 


Exceptional Opportunities for competent Stock 
Salesmen to whom we furnish direct leads. 











WANTED 


Stock Salesmen and Insurance Men 
to organize additional states for a going old line Life Insurance 
Company. 4A limited amount of an increased issue of the 
capital stock will be sold in each state. 

$200,000 DEPOSITED WITH HOME STATE 

We have the best selling proposition now on the market and 
are prepared to make very liberal terms to men qualified to take 
charge of territory and supervise and finance agents. 
Address in strict confidence, stating age, experience and references. 


INSURANCE, Post Office Box 1192 
New York, N. Y. 























Live men will be helped in establishing 
permanent incomes 


CASUALTY  ““restscne “ 


FEDERAL 


Income over 


$400,000.00 = Contracts 
Cosite) ead Sees over’ Sas = COMPANY 


DETROIT, MICH. 











CASUALTY 
INSURANCE 





LIBERAL CONTRACTS TO LIVE AGENTS! 





ee EDERAL 
F U 
Address AGENCY: DEPARTMENT 
FEDERAL UNION SURETY COMPANY, Indianapolis, Ind. 


NEXCELLED 





ECURITY 


NION al nen 
BONDS 
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Figencp Wants, 


Unsurance Lawyers. 








THE INDIANA & OHIO 
LIVE STOCK INSURANCE COMPANY 


Crawfordsville, Ind. 
THE PIONEER COMPANY ORGANIZED IN 1886 


Paid-up Capital, $200,000.00 
Assets almost a Half Million Dollars 


Producing agents wanted in all unoccupied territory where company 
is writing business. Our system of advertising is helpful to the agent. 


WRITE HOME OFFICE. 


INDIANA AND OHIO LIVE STOCK INS. CO., Crawfordsville, ind. 


Come to CHICAGO and work for 


THE MUTUAL LIFE 
BIG Field Ween, | ae 

For Particulars Write 

DARBY A. DAY, Manager 2 

















The Temple, Chicago 








An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 220 Broadway, N.Y. City 








INSURANCE COMPANIES 








Is your capital impaired or 
depleted, if so, communicate 
with “ BANKER” 


care of “ The Spectator” 


P. O. Box 1117 
New York City, N. Y. 

















THEIS BROS. 


25-27-29 West Market Street, Wilkes-Barre, Pa. 
GENERAL AGENTS FOR PENNSYLVANIA 
excluding Allegheny and Philadelphia Countie. 


German Fire Insurance Company, Pittsburg; German-American Insurance Company, 
Pittsburg; Keystone Underwriters, Pittsburg. 


AGENTS WANTED in all protected Towns and Cities. 








Wnsurance Lawyers. 








N RUFUS GILL & SONS 
215 St. Paul Street, Baltimore, Md. 


Insurance and Corporation Law 





TELEPHONE: 2395 JOHN CABLE: RAMHOBB, N. Y. 


R. A. MANSFIELD HOBBS 


=== Aiforney- At-Lav == 
52 Wall Street New York, N. Y. 


INSURANCE. TRIAL AND CORPORATION LAW 


IRELAND 


GEORGE McILDOWIE & SONS, Siemans at Law, Belfast, Ireland. 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Mutual, Illinois, Life Boston Mutual, and American Consul at Belfast. Cables: Macildowie Belfast 











Prominent Hgents and Brokers. 


PERCY B. DUTTON 


ROCHESTER, N. Y. 


New York State Manager 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 
Teutonia Fire Insurance Co., of Pittsburg, Pa. 


IRWIN & GRIFFIN, New Orleans, La. 
General Agents Louisiana and Mississippi 


TWENTY YEARS’ EXPERIENCE 
Hamburg-Bremen Fire Insurance Company of Hamburg, Germany 
Stuyvesant Insurance Co. of New York Frankfort Marine & Accident Ins. 
National Lumber Ins Co. of Buffalo, N. Y. Co. of Germany 
Lumber Insurance Co. of New York New York Plate Glass Ins. Co. of N. Y. 
Maryland Casualty Company (Bonding Department) 


BUXTON INSURING AGENCY 
63 WILLIAM STREET e338 NEW YORK 
Special facilities for handling excess lines for local agentsin any part of 
the country. 


Long distance ’phone John 147 
HERBERT BUXTON, representing in eastern and southern territory surplus line 
eompanies comprising agency of E. T. Marshall & Co., of Chicago. 

















SURPLUS LINES 


—— AND — 
SPECIAL HAZARDS 


We will write the lines you cannot 
handle locally. 


D.C. SCHUPP @ CO. 


Representing first-class American Fire Companies. 
Liberal Commissions. 


NOW AT PEORIA, ILL. 








Suburban Lines Fire Insurance are solicited for these companies 


American of N. J.; Aachen & Munich, Boston; Commercial Union; 
Equitable F. & M.; Firemen’s of N. J.; Fidelity Underwriters, Hanover ; 
N. Y. Underwriters Agency, New Brunswick 


Business for Mount Vernon and Westchester County written. 
Brokers’ lines solicited and protected, 
THE OLIVER HUBBARD CO. 
Phone 1910 13 South Third Ave., Argus Bidg., Mount Vernon, N. Y. 


L. PETTIBONE & CO. GENERAL AGENTS 
e 325 WALNUT STREET, PHILADELPHIA, PA, 
, HAWKEYE AND DES MOINES FIRE INSURANCE COMPANY, 
+ Ohio, Pennsylvania, New Jersey, 
W. C. Bennett ESTABLISHED 1869 J. Burns Allen 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. 
Special Attention Given to Surplus Lines 





Delaware. 








ARISE ERE yee 








